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ONLY AS SECURE AS ITS COVERAGE 





COMPREHENSIVE PERSONAL LIABILITY INSURANCE 


This broad policy indemnifies and protects the homeowner 
against virtually all legal liability claims which might arise out 
of ownership or maintenance of his home. The policy also 
extends to cover the personal acts of the insured and immedi- 
ate members of his family such as their participation in various 
sports activities, as well as other non-business pursuits either 
on or away from the premises. This valuable coverage may be 
written under a separate policy or may be added by endorse- 


ment to a fire policy at small cost. 


VANGUARD INSURANCE COMPANIES 


PACIFIC COAST DEPARTMENT 


REPUBLIC 


675 SO. PARK VIEW ST., LOS ANGELES 57. CAL. — DUNKIRK 7-532! 





HOME OFFICE, 2727 TURTLE CREEK BLVD... DALLAS 19, TEXAS 








®@ How T/ sells home ownership 


fo your customers... 


protects them, too/ 


Why own a home? 
HOBBIES! 


One real advantage of home ownership is the fun of 
enjoying whatever hobbies you want. from building 
a boat in a garage to building one in a bottle 


Your property, and the many advantages that go 
with it. need protection. And the best way to pro 
tect them is through a Title Insurance policy. Such a 
policy guarantees your rights to your property for 
as long as you or your family owns it 


For 65 years. California property owners have called 


n ws for fast, efficient, low-cost protection. The rea 
is simple: TI has the world’s largest staff of 
tle specialisis, plus complete sets of land records 
h every county we serve 

Remember to speetfy Tl when you buy 


Title Insurance and 
Trust Company 


433 S. Spring Street, Los Angeles 54 - MAdison 62411 


hes and subsrdhary >a Hieen Californie counties 


Through local newspaper ads, Title Insurance 
is selling the benefits of owning property... 
important benefits like Hobbies and Flowers 
and Quiet and Relaxation. 


When your customers buy in California, be 
sure to give their property, and all the many 


benefits that go with it, the safe, sure protec- 


tion of a Title Insurance policy. 


“You can be sure 
when TI insures” 











T.I.’s fast, low-cost, dependable title service is 
made possible by America’s largest staff of 
title specialists, complete land records in 15 
California counties, and 65 years of title 
service experience. 


Remember — the best safeguard for buyers 
and sellers is a Title Insurance and Trust 
Company policy. 


America’s Largest 
Title Company 


Title Insurance and Trust Company 


433 SOUTH SPRING STREET, LOS ANGELES 54 - MAdison 6-2411 


(Branches and subsidiary companies in fifteen California counties) 
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CCURACY 





Being fairly accurate is not enough when it 
comes to insuring real estate titles. Many of the 
country’s foremost mortgage lenders have learned 
to depend on Louisville Title. The reason — 

they know they’ll get accurate service, 


based on their exact requirements. 


INSURANCE 
COMPANY 





LOUISVILLE TITLE 


Aude cance Company. 


HOME OFFICE ° 223 S. FIFTH STREET ° LOUISVILLE, KENTUCKY 
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MBA 1959 Calendar 


January 20-22, Senior Executives 


“Wlrtgage Banker 


please route to: 








Conference, New York University, 
New York 


January 25-27, Southwestern Senior 
Executives Conference, Southern 
Methodist University, Dallas 


February 25-26, Midwestern Mort- 
gage Conference, Conrad Hilton Ho- 
tel, Chicago 


February 27, Board of Governors 
Meeting, Conrad Hilton Hotel, Chi- 


cago 


March 18-19, Mortgage Servicing 
Clinic, Penn-Sheraton Hotel, Pitts- 
burgh 


March 23-24, Southern Mortgage 
Conference, Peabody Hotel, Memphis 


May 4-5, Eastern Mortgage Con- 
ference, Hotel Commodore, New York 


May 6, Board of Governors Meet- 
ing, Hotel Commodore, New York 


May 21-22, Mortgage Servicing 
Clinic, The Biltmore Hotel, Los An- 


geles 


May 25-26, Western Mortgage Con- 
ference, sa tae Hotel, Portland, 


Oregon 


June 21-2 School of Mortgage 
Banking, Courses I and II, Northwest- 
ern University, Chicago 


June 28-July 4, School of Mortgage 
Banking, Course III. 
University, Chicago 


Northwestern 


July 26-August 1, School of Mort- 
gage Banking, Course I, Stanford Uni- 
versity, Stanford, California 


August 2-8, School of Mortgage 
Banking, Course II, Stanford Uni- 
versity, Stanford, California 


September 21-24, 45th Annual Con- 
vention, Hotel Commodore, New York 
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“Protection 


Just as modern industry takes every precaution to protect 
its skilled labor . .. so does title insurance, provided by a reliable 


organization, thoroughly safeguard a mortgage investment. 


*There is no better protection 
for a mortgage than title insurance 
by American Title 


LICENSED TO WRITE TITLE INSURANCE IN 


Alabama «+ Arizona + Arkansas +« Colorado + Connecticut « Delaware 
District of Columbia « Florida - Georgia + Indiana « Kansas « Kentucky 
Louisiana + Maryland + Michigan + Minnesota + Mississippi - Montana 
Nevada « New Mexico+ North Carolina + North Dakota « Oklahoma « Ohio 
South Carolina « South Dakota + Tennessee - Texas « Utah «+ Virginia 
Wisconsin + West Virginia - Wyoming «+ Virgin Islands - Puerto Rico 
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INVESTMENT ROLE OF THE SAVINGS 
BANKS IN THE MORTGAGE INDUSTRY 
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4dmong all the many evolutionary changes which have come to the field of mortgage lending 
in the past quarter-century, certainly not the least has been the emergence of the mutual sav- 
ings banks as one of the mortgage originator’s best customers. Many in the business today would 
hardly know what to do without them but there was a time, and not too long ago, when they 


were not the good market for loans they are now. 


These venerable institutions have done a 


magnificent job of investing in the mortgage field, which means they've done a good 
job for their depositors. But might they still do an even better job, might not there be even 
more opportunities nation-wide for them? Mr. Whatley thinks so, believes that the mortgage 
field holds considerably greater appeal for them. This is a factual appraisal of savings banks’ 
investments in mortgages and was originally addressed to the members of the Savings Banks 
Association of the State of New York in Lake Placid. Mr. Whatley is a past 
president of MBA and president of Stockton, Whatley, Davin & Co., Jacksonville, Fla. 


OME of the recent developments 
. bearing upon investment policy 
of thrift funds in this country 
present indications of the shape of 
things to come seem to me to justify 
fully the generally accepted policy of 
extending and expanding the field of 
mortgage loan investment for insur- 
ance companies, pension funds and 
all institutional in- 
vestors, including 
mutual savings 
banks. 

While tradition- 
ally the people of 
New York have 
displayed a strong 
preference for mu- 
tual savings banks 
in making thei 
choice of a place 
to deposit their savings, nevertheless 
competition for the savings dollar from 
and loan and 
other investment media has increased 


and 





Brown L. Whatley 


savings associations 
and may be expected to do so. While 
such things as safety, convenience, 
varied services and other factors offer 
great appeal to depositors—-and mu- 


By BROWN L. WHATLEY 


tual savings banks may point to these 
things to good advantage—the rela- 
tive ability of thrift institutions to 
attract the savings dollar will ulti- 
mately be determined in large part 
by investment policy. 

The record of earnings and the 
rate of dividends of New York sav- 
ings banks for the past half century 
strikingly parallel the rate of supply 
of mortgage loan investments. 


In 1900 when the average divi- 
dend rate was approximately 3.4 pe 
cent, the ratio of mortgages to total 
was 41 per cent. From then 
until 1929 both the dividend rate and 
ratio of mortgage investments to de- 


assets 


posits varied somewhat, but the gen- 
eral trend has been consistently up- 
for both items. In 1929 the 
average dividend rate was 4.36 pet 
and the ratio of mortgages to 
assets was 65 per cent. After 1929 
both of these figures dropped off un- 
tl 1946 when the mortgage invest- 
ment ratio bottomed out at 28 pe 
and 


a low of slightly less than 1% per cent. 


wards 


cent 


cent the dividend rate reached 


In 1946 the rate turned upward again 
and the prevailing dividend 
rate is 3% per cent, with mortgage 
constituting 66 per cent 


today 


investments 
of assets. 


The growth in earnings has con- 
tinued to parallel and to travel up 
with the growth in the volume of 
mortgages which became available in 
substantial amounts as a result of 
the tremendous expansion of home 
building in recent years. Today New 
York banks hold 1,163,384 
mortgage loans with a total value of 
$14.5 billion. 


savings 


It is certainly good for the eco- 
nomic health of the nation to permit 
investment funds to flow freely from 
the states that are most heavily en- 
dowed with capital to the new and 
relatively undeveloped areas of the 
country—what is good for the nation 
is certainly good for New York. 
York 
State, especially New York City, as 


The pre-eminence of New 


the financial citadel of the world is 


recognized everywhere. Here are the 
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great reservoirs of our nation’s capi- 
tal. In the field of individual sav- 
ings, New York State occupies a 
unique position. Our oldest and larg- 
est insurance companies are domi- 
ciled there and, historically, a substan- 
tial share of the payroll of America 
is regularly lodged with them for the 
protection of the homes and fami- 
lies of the nation. There the great 
commercial banking institutions be- 
come the ultimate custodians of the 
surplus funds of all types of financial, 


commercial and industrial institu- 
tions. 

Correspondent bank balances, 
which flow from banks across the 


nation into twelve leading banks of 
New York City, now constitute about 
22% per cent of their total deposits 
Of the current deposits of $26.8 bil- 
lion in these twelve banks, $6 billion 
bal- 


If the amount of deposits in 


represents such correspondent 
ances. 
these banks of individuals, institutions 
and corporations domiciled in other 
states were ascertainable, the actual 
total of out-of-state deposits would 


surprise many of us 


DRAPER 


AND 


KRAMER 





These commercial bank balances 
help to make commercial bank credit 
more readily available and tend to re- 
lieve the pressure for periodic with- 
drawals of savings balances. 


New York is not only the banker 
of the nation—it is in large degree 
also the nation’s factory, its home of- 
fice, its wholesale mart and, to a great 
extent, the retail store, the school- 
house, the theater and the convention 
headquarters and tourist center of the 
nation. New Yorkers may take just 
pride in the fact that the capital 
which traditionally has built our rail- 
roads, highways and _ bridges, 
equipped our airlines and built our 
schools and hospitals, and municipal 
utilities, has, in the main, been cleared 
through or provided by New York 


financial institutions. 


This matter of 
ment, however, is no one-way street. 
The benefits work both ways. It is no 
business 


our 


mortgage invest- 


welfare matter but a cold 


proposition. 
When New York credit is extended 
to other cities it helps to create job 


opportunities and income which is 





spent in the market for goods made 
here. Service industries illustrate even 
more vividly the importance of the 
outside market to the economic wel- 
fare of New York. Almost one-half of 
all of the advertising billings in the 
United States represent business which 
originates in New York agencies. Ap- 
proximately 90 per cent in value of 
all securities transactions on registered 
exchanges in this country take place in 
New York. Insurance firms, manage- 
ment consultants, commodity  ex- 
changes in large part are domiciled 
here. The corporate and govern- 
mental bookkeeping of the nation is 
done on New York’s IBM machines. 

It may be said that restrictions on 
out-of-state mortgages are advantage- 
ous for the home builder in New York 
State by providing a more plentiful 
supply of mortgage money than would 
otherwise be possible and thus assur- 
ing low rates and high premiums. 
Such restrictions nevertheless are im- 
posed at the expense of the depositor 
and constitute discrimination against 
the thrifty citizen. Any such restric- 
tions are especially questionable at a 
time when there is serious threat of 





Old Orchard Business District 
1350-60 Lake Shore Drive Apartment Building 


KNOWN FOR OUR ACTIVITIES IN 
THE MORTGAGE FIELD...KNOW US 
ALSO FOR PROPERTY MANAGEMEN 


* 


Leasing agents and managers of some of Chicago's finest properties 


Main Office— 30 West Monroe Street, Chicago 3G, lilinois 
Four branch offices in Chicago 
Other offices in St. Louis and Minneapolis 


The Inland Steel Building 


DRAPER 


AND 


-KRAMER 


ESTABLISHED 1893 
REAL ESTATE MANAGEMENT 
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SALES MORTGAGES 











inflation and when every possible in- 
ducement should be held out to sav- ° « 
ers. Not only may such restrictions ithin 
work against the best interest of de- 
° eee . e a 
positors by curtailing the earnings of Shooting 
oo 
EVistance 





the banks, but the question of safety 
also enters the picture. Undue pres- 
sure to invest funds at home can and 
possibly has in some degree led to 
the acceptance of mortgages of com- 
paratively poor quality. New York 
State cannot use to advantage all of 
its mortgage money any more than 
Kansas can eat all of its wheat, ot 
lowa its corn and pigs, Idaho its 
potatoes. The price of our oranges in 
Florida would drop through the floor 
if our out-of-state market were denied 
us. Undue restrictions on out-of-state 
mortgage lending such as area or 
distance limitations tend to do the 
same things for mortgage interest rates 
in New York. 

Of course, all mutual institutions 
seek to lean over backwards, so to 
speak, to make certain they first meet 
their full obligation to their own con- 
stituents—their own community and 
state. That goes without saying. In 
fact, it is quite evident that the sav- 
ings banks of New York and New 
England have been doing just that. 
When you look at Florida mortgages, 
it always seems to me at least that 
you are more difficult to please, and 
you drive a harder bargain than when 
you are making loans at home. But, 
of course, that is perfectly natural 
and no one can blame you for it— 
except perhaps your depositors. When 
you reach out into the national mar- 








SHOOTING DISTANCE has long been a homespun simile 
for “pretty close.” But pretty close has never been a 


ket, however, you have the benefits credited term in the TG code. “On target” best de- 
of a much wider choice from which scribes our aim. From the initial report of a title’s 
to make your selection and you prob- insurable condition to the writing of the policy, 
ably have less pressure to make a accuracy is a standard requirement. 


given loan even though, I will admit, 


we put all the pressure on you we can! If you are making a real estate investment, you want 


Let’s look at the record of the MBA more than approximate facts about the title — you 
delinquency survey for the past five wisely demand that assurance of validity which a Title 
years. Of course, the mutual savings Guarantee policy provides. 


banks do not hold all of the loans re- 
dj his survey, b . 
FHA. VA Pass se Se and ” TITLE GUARANTEE 


ported on in Region 1—New Eng- IG 
land, New York and New Jersey—I and Trust Company 


would imagine most of these are held 
by your institutions. 


The 30-day delinquency rate on TITLE INSURANCE THROUGHOUT NEW YORK, NEW JERSEY, 
FHA loans for this five-year period in CONNECTICUT, MASSACHUSETTS, MAINE, VERMONT AND GEORGIA 


HEAD OFFICE: 176 BROADWAY, N. Y. 38 * WOrth 4-1000 


~~ l was vo = cent as against soon to be known as 

63 per ce -¢ pas i 

whole. ‘The 60-day and 90-day rates THE TITLE GUARANTEE 
on FHAs, and VA and conventionals COMPANY. 
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run about the same way in compart- 
son 

Here are some very significant facts 
that may reflect some light on this 


comparison of mortgage collection 
records in this region: 


York 


State alone hold 59 per cent of the 


The savings banks of New 


total deposits of all savings banks. If 
you add the Massachusetts banks, the 
proportion comes to 74.8 per cent 
The inclusion of the Connecticut and 
Pennsylvania banks raises the figure 
another 12 per cent; while the addi- 
tion of New Jersey raises the figure to 
over 90 per cent of all savings banks 
deposits in the country. In_ other 
words, the savings bank operation is 
highly concentrated in only five ol 
the 49 states, and particularly in New 
York City 

The concentration of mortgage 
lending is as great as the concentra- 
tion of deposits. About 92 per cent 
ot the mortgage holdings of mutual 


are held by the banks 


in the five leading savings bank states 


savings banks 


Less than one-third of this huge in- 
vestment, which amounts to nearly 
$19 billion 
was placed in other than the state of 


as of September 1957 


domicile 


By contrast, life insurance com- 


panies, which ordinarily are indiffer- 
ent to state lines, and which, it may 
safely be said, distribute their mort- 
gage investments in relation to the 
national distribution of the demand 
for mortgage funds, have only 15.6 


per cent of their nonfarm mortgage 


five states which are 


holdings in the 


‘LAND TITLE 


SERVICE 
COVERS 


OHIO 










2 


> 





= ' 
wt 12 ORTARIO SIRE 
ys Aaa © BAe tae eee, 


“Can savings banks safely conduct mortgage investment at long 


distances 7 


The answer is irrefutable: nothing could be safer or 


easier. The mortgage correspondent system, which has served the 
life insurance companies so well and so long, is, with all its ex- 
perience and dependability, equally available to savings banks. 
Those institutions who have used it for the acquisition of insured 
and guaranteed loans are well aware of its effectiveness. There is 


certainly no problem here. 


“4n expansionist policy is right. The country is growing now; 
and it is moving toward a decade of still greater growth. Between 
now and 1970, some 11 million net additional families must be 
housed, and probably as many as six million existing dwellings 
must be replaced, if we are to do no more than maintain our pres- 
ent standard of living. In the next decade, we will probably have 
even greater opportunity for growth than during the period 1946 
to the present when the rate of expansion was the greatest in our 
history. Investment policy will probably have more to do in de- 
termining the extent and the rate of this new growth in the future 


than anything else.” 


the areas of greatest savings bank 
activity 

What these figures add up to bs 
an extraordinary accumulation of in- 


vestment capital in a very limited 
geographical area; and, with minor 
exceptions, the investment of the por- 
tion of that capital allocable to mort- 
gages in that same five-state area 
Judged by life insurance company ex- 
perience, this area comprises hardly 
more than one-seventh of the aggre- 
gate nonfarm mortgage demand. 
While we are at it, we might take 
a broader look at the characteristics 
of this area from the point of view of 
their influence on mortgage invest- 


ment: 






See Fe 


serience in Ohio Titles 


>> During the first seven vears of 
the current decade, the population 
of the five-state area of savings 
bank concentration increased only 
7.4 per cent compared with 12.5 
per cent for the country as a whole. 
>> Expressed another 
area which comprised nearly a quar- 
ter of the population in 1957, pro- 
vided only about one-seventh of the 
total growth in population during 


way, this 


the present decade. 

>> Only 18.7 per cent of the new 
private dwelling units built during 
the last four vears were in the five 
states of greatest savings bank ac- 
tivity. 

These facts clearly reveal an im- 





me 
LAMOTITLE 
CUARAMNTEE 





ALLIANCE » CHARDON - CINCINNATI - COLUMBUS - DAYTON - ELYRIA - JEFFERSON - MEDINA - PAINESVILLE - RAVENNA - YOUNGSTOWN 
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balance between the accumulation of 
capital and the demand for capital. 
These 


sults of profound significance to the 


circumstances led to two re- 
mortgage investment of savings banks 


in the area of then greatest concen- 
tration. 


>»> Mortvage 


lower in the 


interest rates are 


northeastern part ol 
the country, and especially in New 
York and New England, than any- 
For example, in this 
area during the past few months 


FHA 


was 


“ here else 


the effective vield on local 


mortgaves newly acquired 
about 442 per cent compared with 
an average effective vield on FHAs 
of 5.35 per cent for the country as 
a whole. 

>> As I have pointed out, delin- 
quency home 


have fairly consistently been higher 


rates on mortgages 

in the northeastern region than in 

the country as a whole. 

If I may be pardoned for saying so, 
a combination of low interest rate 
with high risk just doesn’t make bank- 
ing sense. Yet this 
exactly what would be expected trom 
an examination of the data I have of- 


combination is 






a slow er 


DETROIT 


AND 


MICHIGAN 
TITLE INSURANCE 


TITLE INSURANCE on both Owner’s and Mort- 
gagee’s Policies anywhere in Michigan. Prompt 
and dependable service from Michigan's Oldest 
Title Insurance Company. 


fered here. It is the natural and in- 
evitable result of the 
that today control the mortgage in- 


vestment of savings banks. 


circumstances 


Whenever a funds 


for investment 


surplus of 
presses within a con- 
fined area, the consequences are cer- 


tain to be: 


>> A depression of interest rate 
without any measurable increase in 
lending activity. 


>> A decline in the return that can 


be paid to savers. 


>> And either a discouragement to 
saving or a diversion of savings to 
other and more attractive media. 
All this I think accurately describes 
the situation in which savings banks in 
the northeastern area find themselves. 
It is not a comfortable situation, and 
it is not one that holds goods prospects 
for the future. On the contrary, the 
difficulties are 
year that the growth of the region fails 
to keep up with the growth of the 


bound to increase each 


savings banks. 
There are only two ways out of 
an acceptance of 
bank 


such a predicament 


rate of growth or a 


ABSTRACTS and TAX reports on real property in 
metropolitan Detroit. We act as ESCROW Agents 
in all matters involving real estate transactions. 





ABSTRACT & TITLE GUARANTY CO. 


735 GRISWOLD =: 


DETROIT 26, MICHIGAN 





of the investment 


must 


further expansion 
field. Either the 
or later, by some means or another, 
the absorptive 


banks soone! 


limit their growth toe 
capacity of their region, or they must 
find some way of further broadening 
the scope of thei 
To me, and I am sure to you, 


mortgage invest- 


ment. 


For Real 
Title Insurance 
Service 


New Jersey 


Pennsylvania 


Delaware 


Maryland 


Virginia 
y 


Tennessee 


Louisiana 


10 OFFICES TO SERVE YOU 
* 


HEADQUARTERS 
BRYN MAWR *% PENNSYLVANIA 
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also, the second alternative offers the 
only sensible course. 

lo accept a stand-still policy, which 
is the sure consequence of a continu- 
ance of present limitations in statute 
and practice, is to deny the potential 
capacity of these great institutions to 
serve the growth of the nation as well 
as their own regions. It is a denial 
to the state of vast benefits that may 
be derived from the future growth of 
its savings and the 
nomic vitality that comes from vigor- 


institutions eco- 


ously expanding financial institutions. 
A policy of expansion, on the othe 
hand, produces nothing but advantage 


Most important, it 
bette: 


to all concerned. 
gives the depositor a deal in 
every respect. 

I'he whole question of out-of-state 
lending, 
neve! 


mortgage however, is aca- 


demic. It is raised in respect 
to bond investment, which is perfectly 
analogous. Are voices ever raised that 


local industries or local utilities are 
adversely affected because commercial 
banks invest in the securities of out-of- 
state enterprises? I have not heard 
them. Once the principle is established 
for mortgage lending, I do not think 
they would be heard in respect to it, 
either 

[ can think of only one ether perti- 
nent question. Could savings banks 
safely conduct mortgage investment at 
long distances? The answer here is ir- 
refutable: nothing could be safer o1 
easie! The mortgage correspondent 
system, which has served the life in- 
surance companies so well and so long, 
is, with all its experience and depend- 
ability, equally available to savings 
banks. 
have used it for the acquisition of 
insured and guaranteed loans are well 


There is 


Those of your institutions who 


aware of its effectiveness. 


certainly no problem here. 


An expansionist policy is right. The 
country is growing now; and it is mov- 
ing toward a decade of still greater 
growth. Between now and 1970, some 
11 million net additional families must 
be housed, and probably as many as 
six million existing dwellings must be 
replaced, if we are to do no more 
than maintain our present standard of 
living. In the will 
probably have even greater opportu- 
nity for growth than during the period 


1946 to the present when the rate of 


next decade, we 


expansion was the greatest in our 


history. Investment policy will prob- 


ably have more to do in determining 
the extent and the rate of this new 
growth in the future than anything 
else. 

Even today, the potential of growth 
is not being realized. Next year, for 
example, there probably will be a net 
addition of close to 900,000 nonfarm 
families. Next year, there probably 
also will be a withdrawal of at least 
450,000 units from the existing supply 
of dwellings—as a result of fire and 
other disaster, of change in land use, 
of abandonment, and of the advance 
of highway and urban renewal opera- 
tions. Growth and withdrawal together 
will produce a possible requirement 
of over 1.3 million new dwellings. Yet, 
for 1959, an optimistic forecast is for 
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NEW 
MEXICO 





TEXAS 
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the building of no more than 1.2 
million new private units. 

If we are to preserve our private 
institutions, we must meet the de- 
mands that present and future growth 
and renewal impose upon us. To do 
this your resources are needed. They 
are needed badly and they are needed 
far beyond the borders of your own 
state. The savings banks of the coun- 
try, concentrated though they are in 
location, have a national mission to 
perform. It is a mission that, if well 
performed, can bring greater prosper- 
ity to the savers who entrust then 
savings to the mutual savings banks. 
Can you, your lawmakers, your gov- 
ernment, in all good faith, pass up this 
opportunity to serve your constituents? 
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The Reviving Interest in 


Lending on Apartments 


Interest in building apartment houses—and apartment house 
loans—has been on the way up these past few years until 

today it accounts for a respectable amount of the total of 

all housing construction, and a sensationally respectable total in 
some areas. In the opinion of a great many people, it’s about 
time. Rental housing has been in the shortest supply of 

all housing during the long pull away from the depression period. 
But memories are long: too many recall too vividly the haz- 

ards of over-building, and how quickly and unexpectedly it might 
emerge. Mr. Huffhines here takes a look at the revival in 
apartments and sets forth his conclusions about these loans. 


PARTMENT 
and more 
larger place in our practices and 
policies. Some in our industry recall 
the rather substantial amount of ren- 
tal housing created in the 1920’s— 
and some of the memories of apart- 
ment lending in that period are not 
among our most pleasant recollec- 
tions. But for most of us who have 
been in the mortgage banking busi- 
ness for less than 25 years—with the 
exception of a brief flurry of 608s— 
apartment lending has been a very 
small part of our lending activity and 
an area in which we have spent little 
time or energy. 


lending is 
assuming a 


house 
more 


In 1927, rental housing accounted 
for 44 per cent of all the housing 
starts in the United States. As a re- 
sult of the depression, the war, rent 
controls, and the FHA windfall scan- 
dals, rental housing progressively fell 
until by 1955 it had sunk to a thin 
10 per cent of housing starts and 
that 10 per cent figure included two 
family units. 

In 1957, rental housing starts in- 
creased to a more respectable 15 per 
cent overall, with some areas far ex- 
ceeding that figure. For example, in 
traffic-choked Los Angeles, apart- 
ments accounted for 52 per cent of 
all residential units built in 1957. In 
Dallas, through June of last year, 29 
per cent of all residential construction 
was in rental units and in July, the 
figure had grown substantially beyond 
that percentage figure. 


Now these percentage figures are 
quite substantial and undoubtedly are 
going to exert a lot of influence on 
our lending operations, on our poli- 
cies and our practices. They are im- 
portant enough to raise some very 
serious questions. Some of these are: 
>> What are the circumstances that 
has brought about this major revival 
in rental housing? 
>> Is the demand strong enough to 
support a continuation of the present 
level of activity? 
>> Can we continue to make loans 
on apartments with reasonable safety? 
>> Are current rents going to main- 
tain? 

As to the causes of this sudden 
surge of apartment building, the an- 
swer is very complex. Because in 
some cities, land costs have continued 
to rise to a point where it is eco- 
nomically unfeasible to use the 
ground for single-family housing. 

Second, demand for close-in hous- 
ing is growing—there just seems to 
be a limit as to how far people will 
travel to enjoy the blessing of home 
ownership. 

Third, transportation is getting to 
be a major problem to and from out- 
lying suburbs with railroad and tran- 
sits getting in a worse financial mess 
year by year. It is inevitable that 
fares will go up and the patronage go 
down. Travel by private conveyance 
on freeways and expressways is not 
a perfect answer. These traffic jams 
on freeways makes automobile traffic 





By LEONARD A. HUFFHINES 


District Manager, Mortgage Loan De- 
partment, Pacific Mutual Life Insur- 
ance Company, Dallas, at the Texas 
MBA Mortgage Seminar 


not only expensive, but fretful and 
nerve racking and there is the added 
cost of parking when you get to the 
end of the line. 

Fourth, ad valorem taxes are on the 
increase. Formerly taxes were a neg- 
ligible item in the monthy payment, 
today they constitute a very impor- 
tant part of the monthly payment, 
frequently up to 30 per cent and even 
more of the total monthly payment. 

Fifth, it is clearly evident that the 
demand for close-in rental accom- 
modations from the fastest growing 
segment of our adult population is on 
the rise. This large and growing 
group of people consists of the follow- 
ing: single people, unmarried, sepa- 
rated or widowed; childless married 
couples; and older couples usually 50 
or more, whose children are grown 
and who are weary of commuting, 
weary of the household responsi- 
bilities and all the chores attendant 
with home ownership. To these olde: 
people, the glamour and the attrac- 
tiveness of suburban living has been 
grossly overstated. 

Can we continue to build at the 
present or even stepped up pace with- 
out overbuilding our rental units? The 
answer is that we probably cannot. 
Well, you may ask, if it is inevitable 
that we will ultimately overbuild, 
how in the world can we continue to 
make loans without inviting a very 
considerable risk and even 
trouble? I am of the opinion that the 
demand for apartment living is strong 


serious 
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tuday, that the demand is going to be 
a continuing one and that the demand 
in the foreseeable future is going to 
With present day rentals as 


against present day costs, current pro- 


increase 


fit margins to the builders are very 
high They high that 
they are bringing venture capital into 


are enough 
the apartment field at a rate that will 


bring about an overbuilt 
Now if and when that time 


a question of the 


inevitably 
situation 
comes, it will be 
‘survival of the fittest.” The poorly- 
conceived, badly-located, unattractive, 
poorly-designed, over-financed apart- 
ment 1 The 


located, attractive, carefully-planned 


is going to suffer. well- 
apartment with a reasonable debt loan 


will come through virtually un- 


scathed 

I have said that these apartments 
which are going to survive must be 
well located. Somebody once made a 
statement that the three most impor- 
in making a 


location, sec- 


tant things to considet 


mortgage first, 


third, 


loan is 


location, and location. 


trite this may be, 


ond, 
However time and 
experience have proven that it has 
We know that it 


accessible to stores, 


considerable merit. 
must be readily 
shops, churches, recreational ac tivities, 
parks, playgrounds, centers of employ- 
ment and central business district. We 
also know some of the things which 
cne ought to avoid in the choice of 
location, such as heavy traffic, exces- 
sive noise, nuisances, smoke and offen- 
sive odors. 

rhe thing that I want to emphasize 
in this matter of location is the influ- 
ence that location has on the rental 
range and on the vacancy factor. In 
spite of opinions to the contrary, peo- 
ple who live in apartment houses are 
normal human beings and the apart- 
which they live are 
their Apartment 
want to be proud of their homes and 


ment houses in 


homes. occupants 
want to be proud of the en- 


Now if your apartment house 


they 


virons 
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is going to appeal to the moderate and 
to the better middle-class occupancy, 
it must be situated in an area which 
will provide a social atmosphere that 
will permit the apartment occupant 
to feel that he is living in an area 
with people of the same or similar 
social and economic stations in life. 
For word. I think 
we can describe this quality of loca- 
are talking about as having 


want of a better 
tion we 
social value. 

To fulfill the requirements of this 
social value, the apartment should be 
located in the good, older, close-in 
districts, with convenient access to the 
places of employment. The better 
locations will be those which are in 
attractive, well-maintained neighbor- 


hoods. The tree-shaded street, with 
well-maintained old homes _inter- 
spersed with attractive apartment 


buildings, appeals to the apartment 
tenant who has this feeling of desire 
These 
social 


to live in a good social area. 
well-located with 


value are going to produce higher 


apartments 


rents and a greater degree of stability 
in occupancy. 

A great 
how much money can we afford to 
pay for this prestige and social value. 
And a great many people, builders 


deal has been said as to 


and investors, who either because of 


failure or unwillingness to recognize 
the increased income which these bet- 
ter locations will produce, have found 
into offbeat loca- 


themselves driven 


tions, surrounded by rundown old 
houses frequently turned into room- 
ing and boarding places, frequently 
occupied by an inharmonious group 
of people, frequently in proximity to 
business or semi-business establish- 
ments simply because they feel that 
they prefer to pay $1,000 to $1,200 
per unit for the land than to step up 
and pay $1,750 to $2,000 a unit 
which will provide the social ameni- 
ties necessary to produce high rents. 
The truth about the matter is that 
it costs just as much money to build 
an apartment house in a poor loca- 
tion as it does in an excellent one. As 
a matter of simple mathematics, it can 
be readily pointed out that even $5 
a month increase in rents amounts to 
$60 a year which produces a 7 pet 
cent return on a total value of ap- 
proximately $850 which is, of course, 
the difference between $1,150 per unit 
and $2,000 per unit. And the real 
truth about the matter is that the top- 
flight locations with good social at- 
mosphere will produce far in excess 
of $5 per unit for the same type and 
class of accommodations. It might 
also be pointed out that just 15 days 
vacancy in any apartment 
period of 12 months will more than 
offset this additional $60 a year figure. 
Over the long pull, you will have a 
higher vacancy factor in the poorly- 
located properties than you will in 
those with good social and prestige 


over a 


values. 
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I said they must be attractive. 
Apartment houses today, if they are to 
compete successfully with other apart- 
ment houses, particularly in an over- 
built situation, must be attractive. 

The days of the plain, barracks- 
type of apartment house is gone. In 
a tough competitive market these old, 
plain apartment buildings have only 
one thing to offer in competition to 
modern-up-to-date apart- 
ments and that is on the basis of price 
That simply means that 
are going to have to cut thei 


attractive 


attraction. 
thes 
rents. It means they are going to have 
considerably higher degree of vacancy 
and considerably less return for the 
owner and, of course, considerably 
less money available to carry the debt 
service and the fixed operating ex- 
penses 

Actually, on this matter of attrac- 
is doubtful that exterior 
design is going to have as much in- 


tiveness, it 


tluence on income as it is going to 
have on occupancy. A poorly-designed 
exterior simply doesn’t pull people off 
the street, and you can't rent to peo- 
ple who won't come in to see your 
merchandise. 

As to the construction of the im- 
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provements themselves, it is important 
that they be well built. Good quality 
construction is only in 
apartments but in every class of prop- 
erty. However, in apartments it is 
entirely possible to put in good quality 


basic, not 


materials and good quality construc- 
the same time build in 
Maintenance 


tion and at 
maintenance problems. 
and upkeep are high enough at best 
so don’t let your builders put in ad- 
ditional maintenance problems. There 
rather difference be- 
tween an owner-occupant in a single- 


is a material 
family residence and in a tenant. Ob- 
viously the tenant has no personal 
interest in the maintenance and up- 
keep of the property and in some 
cases is going to exhibit a degree of 
I recog- 
traffic, 


precisely 


indifference and carelessness. 
that you cannot direct 
cannot tell the builder 
everything he puts into these build- 
ings; but we can recognize the high 


nize 


maintenance items and should make 
provisions for them in our appraisal 

There was a time when one could 
build almost any sort of an enclosed 
space, call it an apartment and find 
somebody who would rent it. That 
situation is not true today. You are 
going to have to keep up with the 
pace and have all of the modern up- 
to-date, built-ins and _ refinements 
which are going to be so necessary if 
rents are to maintain 
pancy is to be kept at a high level. 
Among built-ins and _refine- 


and if occu- 


these 


ments, of course, are items like closet 
space. It is almost impossible to over 
estimate the importance of ample 
cabinet, closet and storage space. You 
can't have too much storage space, 
especially if you are going to appeal 
to the older people. Those are the 
more stable people, but unfortunately 
the older people are like pack-rats: 
they have accumulated and will con- 
tinue to accumlate a many 
things which they hold dear but which 
may have very little actual value. At 
the same time, they have them and 
you have to provide a place for them. 


great 


One thing in my area that is ab- 
solutely essential if you are going to 
try to keep your rentals and occu- 
pancy on a high level: apartments 
must be air conditioned. 

One facility about which there is 
no controversy is the absolute 
for adequate parking. It is generally 
felt that there must be at least one 
offstreet carpark for each unit and 
actually this is not enough, particu- 
larly where the owner permits multi- 
ple-occupancy of the apartments by 
two, three or four single individuals. 
Too many of these people have auto- 
mobiles and one carpark for each 
unit, under these circumstances is 
totally insufficient. There are many 
other types of refinements which are 
desirable and which make a contribu- 
tion at least to the stability of occu- 
pancy. These various items would in- 

(Continued on page 24, column I 


need 
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“Worlgage Banker 


>» Monetary Misconceptions 


Which Need Correction Now 


Except for war, there is nothing else in the entire range of human 


developments which can do more harm to a people or a nation 


or can create more hardship and suffering than a disastrous 


inflation. In less than a half century, many peoples in many lands have 


learned from bitter experiences the truth of that time-proven fact. 


Today, inflation in some degree is abroad over most of the world, 


including our country. How much, how far, how serious? are household 


questions. The threat of disastrous inflation, a flight from the dollar 


and a devalued currency are not to be taken lightly; every citizen 


should take the threat of inflation as a matter of personal importance. 


But, as Mr. Balderston says in this memorable statement, a fight is being 


waged against inflation, a fight that deserves the commendation of 


the American people. 


HARLES DICKENS opens A 
C Tale of Two Cities with some 
observations about the state of Europe 
1 century and a half ago: 

“It was the best of times, it was 
the worst of times, it was the age of 
wisdom, it was the age of foolishness 

it was the spring of hope, it was 
the winter of despair.” 

\ similar mixture of feelings is 
today. In financial 

economic activity, 


recent 


apparent 
> 


some almost ridic- 
ulous effects have 
been produced by 
the alternate as- 
cendancy of two 
opposite notions 

one, that inflation 


is going to run 





away with us, and 
the other, that it is 
not. Even the old 
sient films never provided a more 


C. Canby Balderston 


absurd or pathetic spectacle than that 
of the man works up such a 
“fear” of inflation that he puts down 
a bet that his “fear” 


Ww ho 


will materialize. 


By C. CANBY BALDERSTON 


Vice Chairman of the Board of Governors of the Federal Reserve System before 
the joint meeting of Society of Chartered Life Underwriters and Society of 
Chartered Property and Casualty Underwriters in Hartford in November 


and then becomes obsessed by ‘‘fear” 
that it won’t. 

The inflationary psychosis that has 
recently gripped our credit and capital 
markets has created tough problems 
for both the Treasury and the Federal 
Reserve. It is true that the Treasury's 
deficit is large; in fact, its actual size 
has come as somewhat of a shock to 
the financial community. But I have 
2 hunch that mass psychology has 
once more run to extremes. It may 
have failed to take into account the 
strong brakes upon infiationary price 
rises, especially of manufactured arti- 
cles, that are provided by excess pro- 
ductive capacity and increased pro- 
ductive efficiency. If these economic 
forces are accompanied by realistic 
wage bargaining, realistic pricing that 
will keep our firms competitive, and 
the determination of nation to 
turn away from deficit spending, ex- 


our 


cept in dire emergencies, and to return 
to the paths of prudence, inflation can 
and will be stopped. 

Although the recent recovery of pro- 
duction and incomes has progressed 


at a gratifying pace, financial markets 
seem to have telescoped into a few 
months a cyclical pattern that nor- 
mally takes much longer. Since the 
recession low, stock prices have risen 
persistently, while bond prices have 
fallen to levels comparable to those 
at the crest of the last cycle. As a 
result, bond yields of prime corpora- 
tions are now significantly higher than 
the yields on the stocks of these same 
companies. One is concerned as to 
whether these financial shifts are con- 
sistent with underlying economic 
trends, or whether the current 
nomic expansion might be frustrated 
by speculative ebullience. 

I should like to inject here the blunt 
observation that the recent sharp rise 
in interest rates has reflected expan- 
sion of credit demand on the one hand 
and reduction of supply from specula- 
tive anticipations on the other. It has 


eco- 


not stemmed primarily from actions 
taken by the Federal Reserve System. 

The sharp decline of interest rates 
last Fall, which incidentally reflected 
speculative anticipations, was mainly 
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“a response to expansion of ¢ redit sup- 


ply initiated by steps taken by the 
Federal Reserve to increase bank re- 
serves. In the past year, the Fed has 


not only offset a large outflow of gold 


from the United States, but in addi- 


tion has supplied a large amount ol 
bank reserves—-in fact, enough reserves 


to permit a $12 billion increase of 
hank This 


accelerated expansion 


credit avgressive action 


of the 
Demand deposits 


money 


and credit supply 


rose at an annual rate of about 7.5 


per cent and time deposits at a rate 
in- 


ipproaching 19 per cent—-rates of 


greatly in excess of long-term 


For 


pand consistently with production and 


cream 
norms money and credit to ex- 
monetary 


The Fed- 
August 


incomes, such rates of 


growth had to be tempered 
actions of lat 


ral Reserve 


and early September were direc ted to 


this end These actions have not 
caused money to become tight: they 
have merely reduced its looseness. The 
System’s goal of providing enough, 
but not too much, money for healthy 


recovery and growth can be attained 
a close gearing of bank credit 
that of the 
the 

live 


only by 
with economy 


Both 


those 


expansion 
venerally for 
of all 


comes, such as pensioners, and school 


the 


protec tion 


who on fixed in- 


teachers. and for henefit of all 
those who must have steady employ- 
ment to have satisfying lives and to 
support themselves and their families, 
we must as indeed we can achieve 
and maintain high employment with- 


out inflation 


Our most urgent domestic necessity 
is to protect the purchasing powell ol 
the dollar while providing widespread 
employment opportunities. It is a 
matter that different nations approach 


differently, depending upon thei 


memories of recent experience. In 
England it is understood by the ma- 
jority of citizens that British firms 
must remain competitive if they are 
to export, and that unless thev do 


not cat or, at 


the 


export, Britishers will 


least, not eat well. In Germany 
run-away inflation of the 1920's, with 
its destruction of savings and of indi- 
vidual liberties, was impressed upon 


the German consciousness so deeply 


that the guarding of the monetary 
unit is now a cardinal principle of 
the German government. Were the 


mark to be endangered, the German 
people would be heard from, and ef- 


fectively. In our own country, how- 
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“4 letter received recently raises a question about which many 
people are wondering. To quote: “How can industry expand, buy 
machine tools and provide jobs for us millions of unemployed 


when you guys create tight money? 


Haven't any of you men got 


the guts to stand up for an expanding money supply and abundance 
of credit to encourage production and help make jobs?’ A blunt 
answer to this heart-felt query is that the mere running of the print- 
ing presses or its modern equivalent. the ballooning of bank credit. 
does not foster productivity improvement and higher standards of 
living. In other countries and even in our country, highly trained 
ability has been diverted to making money out of trading on inflating 
prices rather than out of producing goods. The rise in speculative 
activity does create employment to be sure but not employment 
that lasts or that results in more goods for all to enjoy. Eventually 
inflation endangers and disrupts job stability. It is in an inflation- 
ary boom that the seeds of a succeeding deflation are sown.” 


ever, it is a long time since citizens 
suffered from wild inflation, and their 
subconscious thinking does not react to 
the phrase “not worth a Continental” 
in terms of human suffering. In the 
United States it is the unemployment 
of the 1930’s that has impressed the 
national thinking even to this day. 
Chis means that our own country must 
learn from the experience of others 
that inflation and unemployment are 
that flirtation with 
avoid the 
teacher 


both threats and 
the 


Experience is a 


first does not second. 


great but 
why is she so often late to school? 
What then are the misconceptions 
which Americans need to 
their thinking straight? One false idea 


is that a little inflation is a good thing 


about get 


and an effective antidote to unemploy- 
ment. A second notion is that infla- 


tion is inevitable and that, conse- 
quently, individuals should trv to 
outrun it by investments that may rise 
in value faster than their living costs. 
\ third error is that the fight against 
inflation is not one for the public gen- 
fact, if everv one 
determined that 
be stopped, the public will would find 


erally, whereas, in 
were inflation must 
expression in governmental action. 

As to the first misconception that 
a little gradual inflation is beneficial: 
a little inflation, sometimes thought of 


as about 2 


per cent a year, would 
double the price level in 35 years. In 
the long run, even the debtors, who 
traditionally have thought that mone- 
tary inflation makes their debt burden 
easier to carry, find that the disadvan- 
tages of the process far outweigh the 
advantages. Debtors—along with 
creditors, workers, and employers 


large and small, all have a vital stake 
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in stability. 

Nor 
range means of creating jobs and of 
letter 


is inflation an effective long- 


preventing unemployment. A 


received recently raises a question 
about which many people are wonder- 
To “How can 
expand, buy machine tools and pro- 
millions of 


ployed when you guys create tight 


ing. quote : industry 


vide jobs for us unem- 


money ?—Haven't any of you men got 
the guts to stand up for an expanding 
money supply and abundance of credit 
and help 
make jobs?” to this 
heart-felt query is that the mere run- 
| the printing presses or its 
modern equivalent, the ballooning of 


to encourage production 


A blunt answer 
ning of 


bank credit, does not foster productiv- 
ity improvement and higher standards 
of living. In other countries and even 
in our country, highly trained ability 


has been diverted to making mone\ 
out of trading on inflating prices 
rather than out of producing goods 


Che rise in speculative activity does 
create employment to be sure but not 
employment that lasts or that results 
in more goods for all to enjoy. Eventu- 
ally inflation endangers and disrupts 
job stability. It is in an inflationary 
boom that the seeds of a succeeding 
deflation are sown. 

Acceptance of the idea of gradual. 
creeping inflation has another vital 
defect. It will not remain gradual any 
more than a lion cub will continue 
small and harmless. Once the peopl 
of a country accept the prospect of 
continued inflation and begin to make 
their business decisions in the light of 
that prospect, the infant cub starts to 
It becomes an animal, not only 
a vicious lion 


crow. 
big, but uncontrollable 








uncaged. An inconvenient but ines- 
capable fact of modern economic life 
is that phenomenon commonly re- 
ferred to as the “wage-price spiral.” 
This operates to reinforce pressures on 
prices caused by increased demand. In 
that part of the which 
wage rates are set by bargaining be- 


economy in 


tween strong unions and strong corpo- 
rations, the latter attempt to 
along to the public, in the form of 
higher prices, cost increases like those 


pass 


arising from wage advances in excess 
of increases in productivity. If suc- 
cessful, the resulting gain in profits is 
then an further 
demands, followed by still other price 


occasion for wage 
rises. 

Che strong demand for goods and 
services that we associate with pros- 
perity causes wages to be raised not 
only in manufacturing where the in- 
creases can be offset, in part at least, 
by mechanization, but in the service 
enterprises like stores, hotels, and hos- 
pitals where there is less chance for 
similar offsets. As a result, what we 
pay for services tends to rise year by 
year. There has been a steady increase 
in the cost of repairing our cars at the 
garage and ourselves at the hospital. 

Inflation is a process by which rising 
and prices mutually interact 
upon each other with a spiralling 
effect, provided demand is present in 
sufficient degree to keep the spiral 
moving. Otherwise, the marking up 
of prices in one part of the economy 
would be offset by the cutting of 
prices in others. It would appear that 
escalator written into 
contracts of large-scale industries have 
caused this spiral to turn more rapidly. 
Such automatic 
agreed to by employers for the life of 
a contract lasting several years. The 
productivity bonuses are paid whether 
productivity in that particular indus- 
try actually improves or not. When 
such contracts link rates to 
changes in the cost of living, the twist- 
ing of the spiral is made more certain 


costs 


clauses wage 


wage increases are 


wage 


and more speedy. 

As to the idea that, whether good 
or harmless, inflation is inevitable, and 
that its evil effects can be escaped by 
outrunning it: The existence of stead- 
ily rising prices over the period since 
World War II has misled some people 
to conclude that the erosion of the 
dollar will not be stopped. It is argued 
that the price level will continue to 
rise because of increasing demands for 


“How can the expectation of inflation be brought to a halt? These 
three steps would do it: One is to keep monetary policy sound so 
that the money supply will match the needs of the economy. . . * 


the Federal Reserve will not abdicate its trust. 
bring the Federal budget into balance. To the 


The second is to 
extent that the 


deficit cannot be wiped out by the reduction of spending, Congress 
should provide promptly for additional revenues. The third is to 
keep business and governmental decisions prudent. If they are im- 
prudent, savings will not be encouraged and savings, which are 


scarce in relation to the world’s needs, will be deflected from con- 


structive uses into speculation. 





lf decisions are imprudent, 


short-sighted price-setting will diminish the firm’s ability to compete 
at home and abroad, and to contribute toward providing employ- 
ment. In short, this nation cannot violate with safety the old-fash- 
ioned maxim about living within one’s income.” 


public spending and because of union 
pressures for wage increases in excess 
of gains in productivity. The supposed 
inevitability of inflation is not only 
a misconception but is self-defeating. 
Not only do unions try to protect their 
members by escalator clauses, but com- 
pany executives decide that if they 
are going to need more plant capacity 
they had better build at once before 
construction costs rise further, thus in- 
creasing the pressure on construction 
prices. This misconception leads indi- 
viduals to seek avenues of escape, 
which for the great bulk of citizens is 
self-defeating because the overuse of 
any avenue of escape destroys its effi- 
cacy. Instead of striving to correct 
the root causes of inflation, namely, 
imprudence in the management of 
governmental and private affairs, in- 
dividuals seek to hedge against it by 
acquiring those things that they expect 
will go up in price faster than do the 
goods and services they will be pur- 
chasing. 

The notion that inflation is inevit- 
able has sometimes induced investors 
to try to outrun it by buying stocks 
or real estate. Citizens are deluded for 
a while by the fact that stock prices 
and dividends seem to be rising as fast 
as their living costs. As a result the 
demand for equities is built up to the 
point where they are acquired at 
prices that discount future growth for 
years ahead. It should be obvious that 
even though some individuals may be 
lucky enough to profit by such efforts 
to protect their savings, the great ma- 
jority will not so succeed. The greater 
the number that attempt to escape by 
the same route, the smaller the chance 
of success. While the majority of in- 


vestors cannot outrun inflation, they 
can do something to protect them- 
selves against it; that is, they can unite 
to fight it by demanding prudence in 
the management of national affairs 
and by exercising it in the conduct of 
In short, they can insist 
that the nation not spend more than 
it earns through production and that 
their live within its in- 
come. 

What is needed is for all citizens to 
demand careful financial housekeeping 
at all levels of government from the 
township to the federal. Especially 
should those who have savings let 
their will be known, not in spurts but 
steadily. ‘The number of savers in this 
country is vast, and they save in a 
variety of There are some 75 
million time and savings accounts in 
banks, and 22 million savings and loan 
share accounts. Also, about 120 mil- 
lion people have life insurance; 40 
million own U. S. savings bonds; 10 
million have shares in credit unions; 
and 2 million have postal savings ac- 
counts. Furthermore, about 20 million 
are in retirement plans, not to men- 
tion the almost universal coverage of 
social security. There should certainly 
be no lack of voices raised to defend 


their own. 


government 


ways. 


the integrity of the dollar. 

The gist of my argument has been 
as follows: Inflation lowers the stand- 
ard of living of those dependent upon 
savings; if continued, it tends to lower 
the standard of living for wage earners 
as well. Over the long term the ma- 
jority of people cannot outrun it by 
smart investment; nor can so-called 
gradual inflation be kept gradual. But 
inflation can be stopped. 

(Continued on page 25, column 2) 
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The Danger of Inflation 


OR the past 20 vears our econ- 
omy has been affected by World 
War II, the Korean War and the 


necessity tor continuous expenditures 


to defend our nation. This constant 
spending has created an inflated econ- 
omy that was unthinkable a genera- 
tion ago. As a result of this false pros- 
perity, we as a nation have developed 
a habit of national extravagance far 
and beyond our wildest dreams 

All people with vision recognize the 


inflationary dangers involved and can 


see the possibility of ultimate eco- 
nomic chaos And the Communist 
nations, with their low standards of 


living and single-minded ambitions to 


overtake the capitalistic world, are 
hoping and waiting rather impatiently 
for this to happen. 

In our Democratic form of govern- 
ment we demand the right to criticize, 
feel 


our responsibilities to our government 


except in times of war, yet we 
are discharged primarily through tax- 
ation. Every one criticizes the govern- 
ment regardless of administration, but 
very rarely does anyone offer to help 
solve the problems 

For 
the population have been demanding 


more and more from the central 


many vears large segments ol 


gov- 


ernment in Washington. Our strongly 


organized labor unions have de- 


manded higher wages, regardless of 


productivity, and our large corpora- 
have raised product 


tions im turn 


prices, all of which has raised living 
costs to a point where the purchasing 
power of our dollar has been reduced 
forme! 


than one-half of its 


al! within the last 20 vears. 


to less 
value 


Adding to this problem have been 


the demands of veterans’ organiza- 
tions, agriculture and other subsidies, 
to say nothing of the billions that 


foreign aid has cost 
Chis type of prosperity tends to cre- 
inflationary condi- 


ate an increasing 


tion that could, in time, devastate our 
economy as we now know it, unless we 


take steps promptly to reverse and 
check trend. How 
continue to Santa 


economy 


long can we 


Claus 


this 


be without 


ruming our 


Our gold reserves were reduced by 
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approximately $2 billion last year, ou 
exports are less and our imports more. 
Our national debt of more than $280 
billion is coming due at the rate of 
about $75 billion a vear 

People living on Social Security, 
modest pensions, small fixed income, 
workers who receive minimum wages, 
and others of small means are feeling 
pinched by the reduced buying power 
of today’s dollar, and as time goes on, 
more and more of the population will 
affected. 


little or 


be Yet the average person 


feels no concern for these 
problems so long as he enjoys pros- 
perity, and he usually says, “It is up 
to the Government.” 

Now, what can be done about this 
perplexing problem? 

First, and perhaps one of the most 
difficult steps but not an impossible 
one, the economy and fiscal policy of 
the country must be put on a non- 
Our 


policy has operated in that manner 


partisan business basis. foreign 


on many occasions in recent vears. 
Surely inflation 


confronted with is equally deserving 


the danger we are 
of such consideration. 
We must 


from the leadership of both political 


have a solemn pledge 
parties that the economy of the coun- 
try will be put on a business-basis and 
operated as such hereafter. 

Second, and closely tied to the first, 
would be for the leadership of each 
political party in Congress to select 
two qualified representatives each 
from the Senate and House, making 
a total of eight members. These men, 
with the Secretary of the 
Director of the Budget, 


together 
Treasury o1 
as the President directs, can be re- 
garded as the Watchdog Committee 
This Committee 


review all expendi- 


for Expenditures 
would carefully 

tures and appropriations and give its 
recommendations to the President 
after careful screening. The purpose 
of the Committee would be to elim- 
inate wasteful and extravagant ap- 
propriations so that the budget could 
balanced in vears and 


be average 


some definite portion of our taxes 
could be used to begin reducing the 


Government debt. If we cannot oper- 
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ate on this kind of fiseal policy during 
times of prosperity, not much imagi- 
nation is necessary to visualize the re- 
sults under adverse conditions. It is 
to be understood that the President 
will veto any expenditure not ap- 
proved by the Committee in addition 
to his normal veto powers. 

This may affect 
slightly for a short time, but as the 
American people, as well as the rest 


our economy 


of the world, see that we are achieving 
not only a balanced budget, but a 
permanent fiscal stability, ou 
rise and our currency 


pres- 
tice will will 
be sought after throughout the world 
as it has been in the past. 

Any temporary adverse effect will 
be the price we pay for a more per- 
manent stability in the future. 


This must be done in a sound and 


realistic manner that will impress the 
American people—and the world gen- 
erally—that we mean what we say 


and that this policy will continue in 
future administrations as well as this 
one. This step will develop a desirable 
climate for the other necessary steps 
and give people a greater sense of 
security in their savings banks, gov- 
ernment bonds, insurance policies and 
investments generally, as well as a 
feeling of confidence in our future 
economy. 

The third necessary step would be 
the adoption of the Saltonstall Reso- 
lution $1738, introduced by Senator 
Leverett Saltonstall in April of 1957, 
which requires (among other things 
that a minimum of one per cent of 
the income from Federal 
taxes each year be applied to the pay- 


received 


ment of the national debt each year. 
with reasonable provision for gradu- 
ated increase in reduction of the debt 
in future years. This Resolution did 
sufficient 
when it introduced. 
the public is becoming more aware of 


not receive consideration 


was However. 
the problem of inflation and the senti- 
ment is changing rapidly. The think- 
ing in this Resolution is sound, even 
though some aspects of it may have 
to be modified. 

This would help establish confi- 
dence in our fiscal policy and give 








and a Way to Combat It 


Here a citizen speaks, voices his deep concern as to where our country and our economy are going to 


land if we continue to take the inflationary route we have been traveling. 


4s worthy of consideration 


as his conclusions are, they are even more worthy because they have been made at all. Because, 
as Mr. Krensky says, we seem to have become a people who appears content to always “‘let the 


government do it.”” 


This time the crisis facing the nation in the threat of serious inflation, the flight 


from the dollar and debasement of our currency is so vast and far reaching that no citizen 

can afford to give anything less than the most thoughtful consideration to the risks involved. 

Mr. Krensky heads his own mortgage banking firm in Chicago, members of MBA. Recently he has 
heen studying all aspects of the inflation problem and has set forth his views before various groups. 


concrete evidence of at least a mini- 
mum of national debt reduction each 
vear. I recognize that this cannot be 
done for this coming fiscal year and 
there will obviously be necessary pro- 
the case in times of 
There have been 


visions to alter 
extreme emergency. 
times, because of large military ex- 
penditures, when deficits have been a 
real but unfortunately we 


have permitted deficits to become al- 


necessity, 


most an American way of life. 

This can and will be our ruination 
unless it is stopped. 

Daily the press warns of the danget 
of inflation, while business analysts 
tell us that business is on the upswing 
and many people are under the delu- 
sion that all is well; actually our an- 
ticipated prosperity is due to enlarged 
Government spending programs and 


the deficit that will have to be fi- 

nanced in the near future, all of 

which means more inflation. 
Emergencies usually rise suddenly 


but ours is a creeping emergency that 
is approaching and we must make 
certain that it does not get any nearer. 
Now 
plished after 
taken 
Che positive values and resources of 
great country all too often 
taken for granted and must be put 
into proper focus and dramatized to a 


for our goals to be accom- 


these steps have been 


Oul are 


much greater degree. 

We have enough food, great min- 
eral the 
ductive capacity in the world a 


resources and greatest pro- 
know-how envied by the entire world 
and a military organization second to 
none. Our capacities have been de- 


veloped in a relatively short period of 


years by a well-organized economic 
system (thanks to the Federal Reserve 
Bank) that has grown with great 


rapidity in the last 40 years. Perhaps 
the very rapid growth of our country 
and its rapidly expanding economy 
has given us a false sense of security. 

All we need is sound management 
of this economic system without fur- 
ther inflation so that our country will 
continue to prosper permanently on 
a sound basis, so that our people will 
be employed and that our government 
bonds will retain their place as the 
the 


foremost security anywhere in 


world. In short, it would be the new 
Economic Era many have been hop- 
ing for. 

We will require a vast educational 
program led by the Government and 
in which all financial and commercial 
institutions should participate and 
which will be spelled out in simple 
language so that people in all walks 
of life will have a complete under- 
standing of the purpose and goals of 
the Labor leaders recog- 
nizing the value of this program for 


their people will certainly want to 


program. 


share in these activities so as to pro- 
tect the savings of the working peo- 
ple in whatever form they may be. 

We must develop a reversal of the 
defeatist thinking that exists 
among many people, including those 
understanding of the 


now 


who have an 
problem but are waiting for leader- 
ship to advance it in the right direc- 
tion. 

We need a public relations cam- 
paign to awaken the American people 
that vast re- 
sources, our high standard of 


to a recognition oul 


living, 


THE 


By MILTON J. KRENSKY 
our great opportunities for the aver- 
age man are all being jeopardized by 
inflation 

Government leadership can and 
should inspire the co-operation of fi- 
nancial institutions such as banks, in- 
surance companies, the mortgage 
industry and other 
business and industry, to- 


banking many 
fields of 
gether with labor, in combatting the 
dangers of inflation. 

The implementation of this pro- 
gram will require a considerable 
amount of planning by competent 
government people, supplemented by 
finance, industry and labor. 

This program is neither radical nor 
extreme. Its purpose is for a moder- 


ate but consistent reduction of ex- 
penditures and a method of fiscal op- 
eration that should establish confi- 


dence for a long-range program that 
will give us stability of currency and 
the high regard for government se- 
curities they formerly enjoyed, with 
particular emphasis on the savings 
bond program. 

Our alternative is 
with continued weakening of our cur- 
and later, measures so drastic 


more inflation 


rency 
that 
might be threatened. 


our very form of government 
We must keep uppermost in our 
minds the simple fact that without a 
permanent sound economy we can- 
not have strong military defense. 
Certainly the leadership of the 
American people has sufficient vision, 
courage and patriotism to take posi- 
tive steps to prevent today’s creeping 
emergency from becoming tomorrow’s 


reality. 
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We are in a perfectly normal and not dangerously severe stage of shaking down to the mu- 


tual adjustments of new technology, new consumer patterns, new fiscal practices and neu 


strategies of business management, says Dr. Nourse. 


dnd that doesn’t necessarily mean, in 


his view, that we are heading into a boom of the kind which so many are predicting today. 


By DR. EDWIN G. NOURSE 


Former Chairman, the President's Council of Economic Advisers, 
before the Annual Management Conference, Michigan 


HE country has just been experi- 
‘ncing some kind of cyclical 
from the boom of 1955-56 to 


1957-58. That re- 


moderately greater 


swing 
the recession of 
only 
1949 and 1953 and has 
We 


from 


cession was 
than those of 
‘contained.”’ 


been as promptly 


| 2 weeks 
the 
fall 


very 


are now son away 


Day, 
point tor 


which is traditional 
the 


the 


Labor 
Starting upturn ol 
moment 


the 


business This is 


able to read 


that 


when we should be 


signs and portents presage a 


glowing or a disappointing fourth 
stable 


1959 


quarter boom, prosperity, of 


something else in But the evi- 
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State University in October 


dence is so confused or contradictory 
that the “experts” 
hesitant or in articulate disagreement. 

Three 
enigma of 
United States. (a 
bounce back to a 6.5 million-car auto- 


admitted stand 


riddles are 
1959 


wrapped in the 
the 


going to 


business for 
Are we 


mobile market or settle toward a trend 
Will the 


industrial and commer- 


line at 5-something? (b 
high rate of 
cial building and the revived rate of 
residential building continue to rise 
and keep the construction 


companies busy, their suppliers booked 


thereby 


to capacity, and this great segment of 
the labor force fully employed? (c 


1958 


Is inflation as now widely practiced 
in this country a healthful as well as 
pleasant means of economic stimu- 
lation, or is it “a monkey on our 
back” that will enfeeble the user and 
demoralize the processes of business? 

A great wave of optimism is now 
sweeping the country, and this is fine 
as a tonic for vigorous business plan- 
ning. We should of course move on 
confidently to the bright day when 
there will be infra-red roasted 
chickens in every electric refrigerato1 
and two oversize and overstyled auto- 
mobiles sticking out of both ends of 
But the prudent busi- 


two 


every garage. 




















nessman wants to see sound reasons 
to back up any estimate of how many 
people will be in the market for his 
product, what will make them anxi- 
ous or at least willing to buy it, and 
what income pattern will be needed 
to enable them to do so. It is not 
enough to take the admitted fact that 
built 1.4 million dwell- 
ings in a past and 7.8 
million automobiles and project these 
figures into 1959 as even a bogey to 
shoot at. To look at any past figure of 
performance should not be to set it 
a ceiling for a 
It is just 
cold- 


the country 


recent year 


as either a floor or 
future year’s calculations. 
a Statistical that calls for 


blooded interpretation. 


fact 


This brings me to the nub of my 
thesis. It begins with a brief descrip- 
tive statement of the 12-year postwai 


boom of 1946-57 inclusive. It was, 
in my analysis: 

>? a re-equipping and_ re-stocking 
boom 


>> a technological revolution boom 
>> an early marriage and multi-baby 
bocm 

>> an expansion of the middle-in- 
come class boom 

>> an easy money and big govern- 
ment budget boom 

»> a price-inflation boom. 


An over-all interpretation of the 
boom which I want to suggest is that 
it had a substantial number of non- 
recurrent factors rather than estab- 
lishing a new trend line in each of 
its six strands that it would be rea- 
sonable to expect next year to put us 
back on a course that will outboom 
the boom of the early 50’s. 

Ihe pipelines were filled long ago, 
and even CCC stocks of farm prod- 
ucts and government stock-piling of 
other commodities can no longer do 
more than disguise the state of sur- 
plus supply. Plants have been re- 
equipped and expanded to the stage 
While 


organized labor will continue to bar- 


of temporary excess capacity. 
vain out income gains in areas of 
strategic strength, it is hardly con- 
ceivable that 
mass realignment of income classes in 


there could be such a 


the next decade or so as took place 
during and since World War II. Even 
the fad of big families gives signs of 
abating, as fond parents discover the 
costs of raising several children unde: 
rising standards of living and con- 


stantly inflating prices. Technological 
progress is the one of these six factors 
that would seem to be most solidly 
established uptrend 
possibly even at an accelerating rate. 
But we must that, while 
such developments often lead to de- 
mands for entirely new and more pon- 
derous plant and installations, they 
also often bring about reductions in 
both plant and labor demands 
What we 
a dynamic enterprise society in a state 
of boiling activity, in a setting of 
revolutionary technological progress 
and great institutional changes. These 
institutional changes include’ ex- 
panded and strengthened credit facili- 
ties, strong union bargaining and es- 
calated wage contracts, expanded gov- 


in a_ persistent 


remembe1 


have been witnessing is 


All in all, 1 believe 





ernment spending, heavier taxes, and 
increased social security from both 
private and public funds. All these 
factors are still with us and give us 
assurance of a continually dynamic 
economy and levels of prosperity well 
sustained against the sharp and waste- 
ful collapses of the past. 

I need not ask the question: Do 
you for a moment suppose that the 
October 1929 could be re- 
peated under today’s SEC, FDIC, 
and Federal Reserve conditions? But 
I do ask another question in all seri- 
think we should 


crash of 


ousness: Do you 


keep things at “the jumping boil” all 
the time and expect the government 
to turn the heat on every time the 
economy simmers down to a period 
of consolidating its gains and laying 
the groundwork for the next surge 


forward? 


This, I think, is the 
issue confronting our business world 


fundamental 


today. 

It appears to be of the very essence 
of a free enterprise economy that the 
capital goods expansion of industrial 
and commercial companies shall oc- 
cur in waves of overenthusiasm and 
subsequent overcaution. This is true 
also of capitalized consumer items 
such as automobiles and houses. It will 


undoubtedly continue to be the case 


we should take solid satisfaction 

in the demonstration of the 

ability of our economy to 

make a firm bottom to this 

latest recession and should entertain 
reasonable hopes for as good or 
moderately better conditions in 
1959 as those obtaining this year. 
But this is something quite 
different from the confidence of the 
easy optimists in the continually 


upsurging bull market.” 


in the future even though the long- 
range planning of economically so- 
phisticated corporate management 
puts something of a stabilizer on it. 
When these swings are accompanied 
and indeed large 
swings in consumer expenditures, par- 
ticularly on non-durables, the magni- 
tude of the cycle of boom and de- 


exaggerated by 


pression is magnified. 

It is a striking aspect of the recent 
recession that consume! 
amazingly 
provided a 


or current) 


spending has been well 
maintained. This 


stabilizing factor of no mean impor- 


has 


THE MORTGAGE BANKER «+ December 1958 2] 








tance, and there is every reason to 
regard it as a built-in feature of ow 
American way of economic life for 
Mass consumet 


the future groups 


who have come to a sense of con- 
siderable social security continue to 
be good spenders even when the FRB 
index of production takes a rather 
substantial dip. Thus they cushion the 
drop for the merchant, and he in 
turn keeps the manufacturer's order 
book from collapsing. All this means 
payrolls sufficiently maintained that 
the economy does not get out of con- 
trol in one of those self-perpetuating 
downward spirals that were the tragic 
culmination of the old-fashioned eco- 
nomic depression. But this does not 
mean that there will be no periods ol 
deceleration—as the automobile in- 
dustry has found out. 


What I have said thus far may be 
summed up in two broad conclusions 


>> That the structure of our eco- 
nomy and the behavior of executives 
as administrators of business affairs 
and consumers as administrators of 
family affairs give assurance that we 


shall 


much deeper in the foreseeable future 


probably not have recessions 
than we have already had during the 


postwar period nor unduly prolonged 


>> On the other hand, I do not see 
in the relationship of unsatisfied needs 
and disposable purchasing power, ol 
prospective cost and price relation- 


ships, of public policy and _ private 


initiative the indicators of a_ pro- 
nounced upturn (above seasonal) in 
the fourth quarter of 1958 and an 
vccelerating boom in 1959 


\ prominent business periodical a 


couple of weeks ago presented an 
eye-catching cover design in the form 


“How Big Will the 
New Boom Be?” and an acompany- 


of a question 


ing chart that showed two small rises 
1950 and 1956 (no 


a soaring upsweep 


presumably in 
dates given) and 
for the next couple of years. This 
line ran off the chart at an angle that 
implied an immediate boom of some 
three or four times the dimensions of 
the 1956 boom Chis pseudo-chart 
and the bland use of the term “boom” 
and the underlined “big” seem to me 
about as unwarranted and misleading 
a display as if would be possible to 
devise at this juncture 

Now. if we go on to a boom basis 
in 1959, it will, in my judgment be 


an inflationary boom—not soundly 
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based and sustainable prosperity. Of 
course this issue of inflation is a very 
complex and highly controversial one. 
[ shall not attempt to examine it in 
detail but simply state that it consti- 
tutes in my mind the greatest threat 
to achieving the goal of sustained 
high level use of our productive re- 
sources—human and material—that 
was the stated objective of the Em- 
ployment Act of 1946 and should be 
the hope of all serious citizens. I have 
never been as comfortably confident 
as some well-known economists have 
been that inflation is a safe as well as 
a pleasant way of economce life. | 
have always been somewhat appre- 
hensive of the time when it would 
cease to creep and would accelerate 


into a flight from the dollar. 


Beating Inflation 
There 
ter that I find particularly pertinent 


to the puzzlements of our present posi- 
1959—one the 


are two phases of this mat- 


tion and outlook for 
price-profit trend and the other the 
meaning (if any) of the recent antics 
of the stock market 
locked, but I shall begin with the 
stock market 
[ noted with concern in a public ad- 


Wall Street 


were beginning to imply, if not state 


They are inter- 
More than a year ago 


dress that some voices 
explicitly that common stocks should 
be bought as a hedge against inflation. 
Recently, this advice has been open 
and quite general. It seems to me to 
furnish the most plausible but also 
much the more alarming of the two 
explanations—or  rationalizations—of 
public participation in this rampant 
stock market. People who got in early 
on this excursion have had a lovely 
ride. That all of them can disembark 
with safety to themselves and to the 
economy is not so clear. With my 
Yankee habit of posing a question 
rather than volunteering an answer, 


I ask 


bility of a severe stock market shake- 


Have you written the possi- 


out into or out of your business cal- 
culations for 1959? Fortunately, wide 
margin requirements, large institu- 
tional buyers and a sound credit sys- 
tem provide a sturdy backstop against 
But boom psychology 


Suppose it did. 


a market rout. 
might take a beating 
I couldn’t care less. 


Now let us look at the other ex- 
planation of why stocks are where 


they are. Stocks are eagerly bought 


1958 


by people who want to ride the gravy 
train of the boom which is supposed 
now to be in its early stages. Next 
year, they believe, Gross National 
Product will soar, unemployment will 
disappear, personal income will touch 
new peaks, and profits exceed all past 
records. Even if a price is now 20 
times present earnings all one need do 
is wait a year or so for rising profits 
to bring the ratio up to an investment 
basis. This is a fascinating prospect, 
but, in now appraising that line of 
reasoning we should not be swayed by 
wishful thinking or the folklore of the 


chart reader. 


There was an old-time belief that 
the stock market is a good barometer 
of coming economic weather. In re- 
cent years, this view had largely been 
discredited, but it seems to be coming 
back now in certain quarters. To my 
mind it seems more likely that the 
profits picture that unfolds in 1959 
will call for a reduction of many of 
the recent advances in stock prices 
rather than that these prices will be 
justified by the earnings that material- 
ize next year. 
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the year ended May 31,1958 is 
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This organization has more 
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Look for a moment at the cheerful 
argument that present high and even 
yet higher stock prices will be justified 
by greatly expanded profits over the 
12 to 18 months. This increase 
presupposes the reduction of unem- 
ployment to the 1955-1957 labor float 
of less than 3 million; stable or mod- 
erately rising prices; sales volume so 
much increased as to absorb present 
overcapacity. Such a forecast amounts 
to placing a bet that “our team” will 
get all the “breaks” of the game. But 
the “insolent chariots” may not strike 
the buying public as so irresistible as 
to blind buyers to the figures on the 
price tag. Steel usings at Detroit and 
other automobile centers may not rise 
fast enough to boost bookings at Pitts- 
burgh, Youngstown et al up to 85 
or 90 per cent of their 142 million- 
ton capacity. Workers may not be so 
much in demand at present and 
promised wage rates and benefits as to 
get full employment under automated 
processes. Some very knowledgeable 
people forsee five million workers un- 


next 


employed in 1959. 


Aces in the Hole 


Business management, to be sure, 
has two good pitchers to send into 
the game for the next inning. One is 
named Hard Sell; the other is named 
Efficiency. But the hard sell calls for 
more costly ads, television programs, 
and sales force, or for glamorizing, 
fancy packaging, or extra servicing 
all of which add to delivered cost. Or, 
on the other hand, the producer may 
reluctantly turn to forced to 
price appeal. In either full- 
volume operation bids fair to be won 
only on the basis of narrower profit 


or be 


case, 


margins. 

Let us turn then to the argument 
that efficiency will enable manu- 
facturers and merchants to absorb 
cost increases and thus hold the line 
on prices or meet competitive lower- 
ing of them. It must be remembered 
that improved operative efficiency or- 
dinarily means labor saving or econ- 
omy in use of materials and supplies. 
Logically, therefore, the increased 
volume of finished goods that would 
be poured out at the level of activity 
that is being so freely predicted for 
next year would not be accompanied 
by a proportionate increase in em- 
ployment and in sales of raw ma- 


terials. But this gets us on the other 


horn of the dilemma—reduction of 
force or less rehiring than would be 
needed to give the expanded buying 
power that would materialize a real 
boom in 1959. If, on the other hand, 
efficiency is translated into competi- 
tive price paring to get volume, total 
profits, instead of expanding, would 
be stable or shrinking, thus cutting 
the ground from under the present 
structure of stock market prices. 

I do not profess to know what com- 
bination of these several factors will 
materialize during the next five quar- 
ters, but I cannot fit the several ele- 
ments of the picture into a solid struc- 
ture of reasoning that seems to me to 
promise a continuation of the present 
revival up to the boom dimensions 
which are being so cheerfuily fore- 
cast in many quarters. 

To say this is not to cast myself as 
“an apostle of gloom” or a raiser of 
spooks. I confidently expect 1959 to 
be a year of good prosperity, but not 
the fabulous boom that would make 
profits “catch up” with present or still 
higher stock market averages. While 
not expect to get all the 
game in 


we should 
“breaks” of the economic 
1959, we will probably get a fair aver- 
age of good and bad luck. More im- 
portant is it that we make our own 
breaks by realism in facing problems 
and by reasonableness in making the 
compromises and adjustments that 
are needed to make a free enterprise 


system work well when confronted 
with difficult readjustment problems. 

All in all, I believe we should take 
solid satisfaction in the demonstration 
of the ability of our economy to make 
a firm bottom to this latest recession 
and should entertain reasonable hopes 
for as good or moderately better con- 
ditions in 1959 as those obtaining 
this year. But this is something quite 
different from the confidence of the 
easy optimists in the continually up- 
surging bull market. 


Back to Normalcy 


As I interpret our present economic 
situation and outlook, I would sug- 
gest that we are in a perfectly nor- 
mal and not dangerously severe stage 
of shaking down to the mutual ad- 
justments of technology, new 
consumer patterns, new fiscal prac- 
tices, and new strategies of private 
If we accom- 


new 


business management. 
plish these adjustments within a free 
enterprise economy with economic 
sophistication and mutual tolerance 
over a space of two or three years, I 
believe we shall be giving a good ac- 
count to the American way of eco- 
nomic life. To that we must 
have forced-draft prosperity all the 
time—or chronic boom—is to invite 
destructive depression rather than 
benefiting from mild but not aborted 
corrective recession. 


insist 
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LENDING ON APARTMENTS in taxes and also the possibilities ment house recently. This apartment 
of an increase in maintenance cost. happened to have a rather large swim- 
As an example, when I say be real- ming pool. Absolutely no provisions 
istic about expenses that the apart- were made in the appraisal for the 
ment is going to experience today maintenance and upkeep of this pool. 
{ might cite an appraisal which Now actually that owner is today pay- 
was submitted to me of an apart- ing $59.85 to a pool service company 


Continued from page 13 


clude things like tabletop ranges, 
built-in ovens, garbage disposals, dish- 
washers, built-in refrigerators and the 
like. The question always arises will 
the tenants pay additionally for the 
cost of installation and maintenance 
of these items? I am not confident 
that they will, but I do feel that they 


are desirable refinements and they 


Tt tte) ane? Vel + 


may be necessary in the future, as 





competition becomes greatet and as 


better and more modern apartments 


THROUGHOUT THE NATION | 
F.H.A. 
and 


=; MORTGAGES 


...in choice locations 
offered at maximum yields 


are built 





In order for an appraisal to be 





sound it should be completely realis- 


tic. In establishing the projected in- 





come, the question always arises as 





to whether or not you should accept 
current rents. Some people feel, and 
maybe rightly so, that any appraisal 






today should be made on the basis ol 
current rents. To me realism would 
w.L. PFEIFFER Co., INC. 

480 LEXINGTON AVE., NEW YORK, N.Y. 
premium rents and when the glamour PLAZA 3-2140 


wears off, it seems inevitable that 


dictate that new apartments are go- 






ing to command high rents, even 














rents will drop to a more normal level. % 
[his is not the same thing as saying 


that rents will go down, because I do 





not believe they will. It is simply a 
recognition of the fact that as soon 
as the fluff and glamour of these 





things has beeen dulled, rents will fall 


© & Set Gees oe Wisconsin’s 
Largest 
Mortgage 
Company 
oe 

One 

of the 
Top 25 
program and things of that sort. One in 


thing is certain and that is that over | America 


the life of your loan, there are going 


You should be realistic in this mat- 
ter of vacancies. Today vacancies are 
abnormally low, due partly to the 
fact that there have been a great 
many apartment houses created in the 
past and demand has been in the 
process of increasing. It is also due 
partially to some outside and unusual 
influences which have come about 


through the lack of home construc- 





tion under the no down payment GI 








to be vacancies and it seems to me 


that a prudent appraiser would take MORTGAGE ASSOCIATES 


this fact into consideration in estab- 
lishing his net income stream 125 E. WELLS STREET © MILWAUKEE 2, WIS. © BRoadway 6-6633 


AMORTIZED MORTGAGES, INC. + CENTRAL MORTGAGE COMPANY, INC. 


Another thing which you should be 
RAY P. HILLER, INC. + VICTOR A. PENN COMPANY, INC. 


realistic about is this matter of fixed 


and operating expenses Not only BRANCHES. — APPLETON * MADISON * RACINE * WAUSAU 
should you be realistic about the ac- SELLING * RESIDENTIAL — FHA, VA and Conventional loans 
tual expenses which the apartment is COMMERCIAL — FHA 207, Conventional Apartment, 





N 
oing to experience now, but vou National Leases, etc Write for full details 


ilso ought to take into consideration aoe 
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to keep the pool clean, to change the 
chemicals when they need it and 
keep the machinery, pumps, and so 
forth in a proper state of repair. This 
$59.85 per month the year round does 
not include the cost of water, it cer- 
tainly doesn’t include the cost of heat- 
ing the pool and it doesn’t take into 
consideration the cost of the electric 
power! necessary to operate the pumps 
and the filter system. 
The attractiveness of 
construction under present type of 
financing has brought people from 
all walks of life into the apartment 
business. Doctors, house-builders, car- 
penters, bankers, speculators, all com- 
ing in with the idea that apartment 
houses are practically management 
free properties. They feel that all you 
have to do is to build the apartment, 
units 


apartment 


put someone into one of the 
whom they facetiously call 
a manager, have the rents delivered 
to them once a month, pay a few bills, 
the payments on the loan and the rest 
oi the money 
ment annuity or for trips to Europe. 
Nothing could be further from the 
truth. Apartment houses are 
ally and fundamentally management 
problems. Next to a hotel a cafe 
operation or perhaps a farm, apart- 
present the greatest manage- 
ment problems of any real estate; and 
in a battle for the “survival of the 
fittest” a good apartment operator is 
going to swim and the poor unin- 
formed, debt-burdened, over extended 
owner is to sink. many 
apartment builders today are milking 
their present acquire 
enough cash to start another project. 
Chey defer maintenance and up-keep, 
take out every penny for another deal 
and let their properties run down. As 


rent-free, 


can be used as a retire- 


basic- 


ments 


““ 


going Too 


operations to 


their properties get a ragged, run- 
down look, the vacancies begin to 
crop up, prospective tenants shun 


their apartments and at the exact mo- 
ment when they cash the very 
income is at the all time low. 
Now the apartment business is a good 
sound business, with excellent 
pects for the future, but it is not a get- 
rich-quick place to 
pyramid a few dollars 
empire, 
with a builder o1 
the above description you can prepare 
day when 
a shell of a building that will 
cost more to fix up than it is worth. 


need 


worst, 
pros- 


scheme, or a 


into an eco- 


nomic and if you are dealing 


borrower who fits 


yourself for the you will 


acquire 


MONETARY MISCONCEPTIONS 
(Continued from page 17 

In bringing inflation to heel, ow 

nation has certain strong economic 

allies that tend to inhibit price rises. 

All over the world productive capacity 


has been growing and output pet 
worker has been increasing. If the 
capacity to produce exceeds demand, 


does not favor efforts to 


Moreover, 


the climate 
impose higher prices. 
consumers who are well stocked with 
durables can delay purchases if they 
are disenchanted with the prices asked. 

How, then, can the expectation of 
inflation be brought to a halt? These 
One is to 


those 


three steps would do it: 
keep monetary policy sound so that 
the money supply will match the needs 
of the economy. You may assume that 
the Federal Reserve will not abdicate 
to bring the 


its trust. The second is 





— 


a 





| £9 Years 


SERVING ARIZONA 


When you buy or sell mortgages in Arizona, 


make sure the title is insured by . 


Arizona Title 


Guarantee x TrustCompany 


Home Office: Phoenix, Arizona 


EEE En oneal 


Federal budget into balance. To the 
extent that the deficit cannot be wiped 
out by the reduction of spending, 
Congress should provide promptly for 
additional The third is to 
keep business and governmental deci- 
If they are imprudent, 
encouraged and 


revenues. 


sions prudent. 
saving will not be 


savings, which are scarce in relation 
to the world’s needs, will be deflected 


from constructive uses into specula- 


tion. If decisions are imprudent, wage 
determinations will not be hammered 
out by realistic bargaining but will 


reflect collusion at the expense of the 
customer. If decisions are imprudent, 
short-sighted price-setting will dimin- 
ish the ability to compete at 
and 


firm's 
abroad. 

this nation cannot violate 
old-fashioned maxim 
income. 


home 

In short, 
with safety the 
about living within one’s 





—_— a a 


‘ 





and 





Meeting your needs for facts about 
borrowers ...the principal interest 
of any Mortgage Loan Report by 
RETAIL CREDIT COMPANY 
RETAILERS COMMERCIAL AGENCY 
FACTS about ANYONE... 
ANYWHERE in North America 


HOME OFFICE: ATLANTA, GEORGIA 








THE MORTGAGE BANKER « December 1958 25 














President’s Page 


THE YEAR AHEAD WILL BE ONE OF CHALLENGE AND OPPORTUNITY 


HE often-heard observation that the mortgage 

industry always seems to be facing a crisis of 
some sort or another may be a bit shop-worn but 
that doesn’t detract from its validity. The year 
just closing is certainly a case in point, what with 
the drastic housing legislation—that enacted and 
that which failed—and the sharp credit ease in 
early 1958 with a return now to money conditions 
about where they were prior to November. 1957 
[he year has indeed been one of sharp contrasts. 
But. as our members gathered in Chicago, there 
was al least some reason to believe that one ol the 
proposals we have sponsored 
most vigorously in recent years 
might be nearer realization 
than we had dared hope. It 
was our contention that the 
FHA and VA interest rate 
ought to be freed from rigid 
artificial control in the best in- 
terests of all. Sen. Sparkman 
declared that his inquiries in 
this field led him to believe 
that it was still the best policy 
to have the Administration 
control the rates but that he had “an open mind 
on the subject.” . Philip Brownstein of the VA 
acknowledged that the rate is “out of line with 
the market” and FHA Commissioner Norman 
Mason said that “we both agree that current con- 
ditions again demonstrate the desirability of a 
free interest rate market where the rate can be 
what the times dictate.” Then the President’s 
chief economic adviser, Dr. Raymond J. Saulnier, 
plumped hard for very things which we have long 
advocated. He declared that “the housing and 
home financing laws of our country should be re- 
viewed, from top to bottom, with the object of 





Walter C. Nelson 


eliminating or correcting those provisions, par- 
ticularly those that affect the flexibility of interest 
rates, that tend to impede the flow of private funds 
into home financing, and to cause public funds to 
be substituted for private credit.” 

[Three other conclusions were strongly empha- 
sized 

“We should avoid,” he said, “introducing in- 
flexibilities and rigidities into our home financing 
markets by laws that require Federal purchases of 
mortgages at par, without regard to competitive 
market conditions 

“We should never again place legal limitations 
on the ability of the federally-insured or guaran- 
teed mortgage to adjust itself to changing credit 
and capital conditions through changes in its price 

‘Laws pertaining to direct lending by the Fed- 
eral Government should be restudied to the end 


that credit shall not be available to qualifying 
users under these programs on terms that are more 
attractive than those prevailing for credits of a 
similar character in open competitive markets.” 

As heartening as these straws in the winds might 
appear, it must be recognized that they emanate 
from the administrative side of government—and 
the final action will come in the Congress. Is there 
any reason to believe that the next Congress may 
be more willing to face up to the facts of life than 
has been true in the past? That’s a question for 
next year, early next year it would appear, and 
admittedly the prospects are not too good at this 
moment. 

For the big fact in looking ahead to 1959 is that 
we are almost certainly going to see some fan- 
tastically liberal legislation proposed in Congress. 
Even before the election returns were all in, Senate 
Majority Leader Lyndon Johnson offered a pro- 
gram of “12 national needs.”” One of them was a 
“bold housing program which will set as its goal 
a home for every American family.”” Another was 
a call for “courageous urban renewal program.” 
Still another was the need, as Sen. Johnson put it, 
“to face up to the high interest rates which are 
slowing the needed growth of our economy.” 

All that means vast expenditures, possibly 
greater than anything we have yet seen—and all 
coming at a time when the Treasury is facing 
financing problems never seen before in this gen- 
eration. I cite these facts merely to indicate what 
[ imagine most of us know, namely, that the im- 
mediate period ahead is certain to be one of the 
most active we have seen in our industry. The 
threats to the stability of our lending economy, to 
our monetary system, indeed even to the currency 
itself, are more real now than they have ever been. 
As for us, the problems ahead are sure to chal- 
lenge our best collective efforts and thinking. 

But come what may, MBA, I can assure you, 
will meet the challenge and will exert every effort 
to preserve stability in the economy. 

And may I take this opportunity to thank the 
members of MBA for the confidence they have 
placed in me by entrusting the leadership of ou 
organization in my hands during the coming year. 
It is going to be a busy vear filled with worthwhile 
work and effort to benefit our industry. And I 
will need the active cooperation and support of 
every member. 


PRESIDENT 





26 


THE MORTGAGE BANKER + December 1958 

















Convention in 


CHICAGO: 1958 














AMILIAR, indeed, are the above views—to the more than 2,900 members of 
MBA who, last month, set their sights on Chicago and journeyed there for the 
Association’s 45th Annual Convention. Including the broadest investor representa- 
tion in many a year, the meeting drew members from all parts of the United States 
(represented were 45 out of the 48), the District of Columbia and Canada—and 
from as far afield as Cuba, Puerto Rico and Hawaii. For capsule comments on all 


that was said and heard there, you have only to turn the page. 
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Faced with the twin specters ol 


tighter money ind impending infla- 


tion, mortgage men the nation ’round 
met in Chicago last month— Novem- 
ber 3-6—-to appraise the conditions 
urrently confronting their industry 


ind to determine if possible the pros- 
or the future 


Recognizing that the industry is 


facing pat idoxically enough, consid- 
ering the nation’s return, in general 
conomic health 1 renewed short 
ige of mortgage money and a_ prob- 
ible siowdown in residential con- 
truction, mortgage men were agreed 
nerally, that conditions im _ th 
narket will become worse before the, 
hbeco better Whether or not the 
noney supply has already becom 
ially scarce—or just more scarce 
S a question purely of degree And 
ven if no further curtailment of 
inds should come about other lac- 


CONVENTION VIEWS—and VIEWPOINTS 


tors they feel will operate to In- 
crease the cost of home loans. 

With interest rates edging higher, 
industry spokesmen came out strongly 
igainst the prevailing rigidity of gov- 
ernment controlled interest rates on 
FHA and VA loans. They made it 
quite clear that if the federal govern- 
ment would “free” the interest rates 
on FHA-insured and VA-guaranteed 
loans, the availability of long term, 
low downpayment loans would be in- 
creased substantially. On this point 
some government spokesmen agreed; 
made it equally as 


othe rs, howevet 


clear that a complete freeing of the 
interest rates was not in sight. 

Among the more pertinent of the 
comments and observations—-relating 
to these and other issues of relevance 


rendered by those addressing the 


Convention, are these 
Dr. Raymond J. Saulnier, chairman 










































of the President’s Council of Eco- 
nomic Advisers, is a man who 
throughout the recent recession read 
all the signs right and, having diag- 
nosed the trouble as transitory, stood 
firmly against increased government 
expenditure for public projects as a 
solution. Dr. Saulnie: 
Convention with a talk in which he 
urged greater flexibility in govern- 
ment assisted mortgage financing and 


favored our 


warned against reliance on the gov- 
ernment’s credit to aid building. 
[he two major current problems 
affecting the housing and home finan- 
viewed by Dr. 
Saulnier, are: “first, the relative in- 
stability of the level of home building 
activity and the changeableness of 


cing industries, as 


conditions in the home mortgage 
markets and, second, the temptation 
that arises every so often to substitute 
public funds for private credit in the 
financing of home building and cer- 
tain other types of construction.” 

“When the availability of private 
funds for investment in home mort- 
gages is at a low ebb, and when lend- 
ing terms become more severe, pro- 
posals are invariably made for the 
federal government to step in and 
to provide the financing which private 
credit institutions are allegedly un- 
able to supply in adequate amounts 
and on appropriate terms. The most 
popular formula for solving this prob- 
lem is to propose that the mortgages 
be bought by the Federal National 
Mortgage Association under its spe- 
cial assistance programs.” 

Warning that 
this formula has “direct budgetary 
Saulnier continued: 
“During the fiscal year 1958 alone. 


the application ol 


, 


implications,’ 


commitments were made by the Fed- 
eral National Mortgage Association to 


<—_ 


Program participants, opening session 
(top photo): that’s MBA President Walter 
C. Nelson, second from left, with Dr. Ray- 
mond J. Saulnier, chairman, the President's 
Council of Economic Advisers; Julian B. 
Baird, Under Secretary of the Treasury; 
and Miles Colean, all of Washington, D. C. 
And, below, John F. Austin, Jr., president, 
T. J. Bettes Company, Houston; with Wash- 
ingtonians William A. McDonnell, president, 
Chamber of Commerce of the United 
States; the Honorable John Sparkman, 
Senator from the State of Alabama; and 
Samuel E. Neel, MBA general counsel. 
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FHA-insured and VA- 
guaranteed home mortgages in the 
amount of $1'% billion. It is currently 
estimated that in the fiscal year 1959, 


purchase 


as it becomes necessary to acquire the 
mortgages for which these commit- 
ments were made, federal spending 
will rise on this account by more than 
$1 billion. 
a large part of the prospective federal 


This increase accounts for 


deficit. It accounts for only a little 
less than 10 per cent of the deficit as 
a whole, and almost 15 per cent of 
that part attributable to increased ex- 
penditures.” 

In this month’s “President’s Page” 
Walter Nelson reviews Dr. Saulnier’s 
suggested standards to be followed in 
relation to federal home financing 


iaWS 


Echoing Dr. Saulnier’s stand for 
rreater flexibility, Julian B. Baird, 
Under Secretary of the Treasury, for 
monetary affairs, and an experienced 
banker in his own right, advised that 
the Administration is trying to steer 
a wise course in its expenditures pro- 
gram to avoid inflation and preserve 
the soundness of the dollar. 


“Our financing will continue to be 
done in a free money market. Thus 
there will be times when Federal Re- 
serve monetary restraint may seem to 
make our financing job more difficult. 
But it is only through an independent 
ind courageous Federal Reserve that 
monetary policy can play its proper 
role as a powerful anti-inflationary 
instrument. The Federal Reserve and 
the Treasury, with equal determina- 
tion, are working in harmony toward 
the common goal of preservation of 
the purchasing power of our cur- 


rency 


“The size of our financing program 
both refunding and new borrowing 
underscores the importance of do- 


ing as large a part ot out financing as 


— 


Wednesday’s all-government symposium 
presented the above-pictured fivesome from 
Washington, D.C.: (seated) HHFA Ad- 
ministrator Albert M. Cole and FHA Com- 
missioner Norman P. Mason; with (stand- 
ing) Sam Neel, J. Stanley Baughman, 
president of FNMA; and Philip N. Brown- 
stein, director, VA Loan Guaranty Service. 
Walter Nelson stands at right. Lower 
photo; L. Douglas Meredith, executive vice 
president and chairman of the committee 
on finance, National Life Insurance Com- 
pany, Montpelier, Vt., addresses the Con- 
vention. At right, William A. Lyon, presi- 
dent, National Association of Mutual 
Savings Banks, awaits his turn to speak. 








possible outside the commercial bank- 
ing system. Lodging an increased pro- 


portion of the federal debt with the 


commercial banking system increases 
the money supply and hence the pur- 
chasing power of the public. The 
problem facing the Treasury is not 
just to find the necessary funds but 
rather to procure them from the right 


sources. 


“We must frankly recognize that, 
while the Government can by no 
means be relegated to the position of 
marginal borrower, its demands for 
loan funds must be subjected to the 
same careful scrutiny as those of other 
borrowers—in fact, more so, since the 
public’s money is involved. And when 
we make such a scrutiny—looking in- 
to the actual sources of heavy Gov- 
ernment demand for funds at the 
present time—one of the first things 
that emerges is the large amount of 
financing required in connection with 


federal subsidies, including those in 


the housing field.” 











Baird further cautioned that the 
use of federal funds in the form ol 
subsidies and support, including those 
for the housing field, must now come 
in for the most careful scrutiny. 

“We should enter into Government 
programs providing assistance or 
stimulation to particular sectors of 
private industry with the greatest cau- 
tion,” he said. 

On inflation, he declared the threat 
of long-term inflation requires the 
“immediate and most serious atten- 
tion” of not only the Government but 
of everyone else. He was careful to 
point out, however, that “positive 
signs of inflation in the immediate 
fortunately few and far 


future al 
between, and that all signs point to 
relative price stability in the months 
ahead.” 

Somewhat less optimistic than Un- 
Baird, United States 
Chamber of Commerce president, 


William A. McDonnell, singled out 


Continued on page 39 


der Secretary 
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remong “Shore “Jhere 


Just plain shop talk, with a liberal sprinkling of strictly social 
conversation, constitutes one of the most important aspects of any 


convention—aside from and in addition to the regular business 
And, of course, no convention would ever be complete 
some posed, some 


sessions. 
without the taking of many, many pictures 
unposed, but all of them together creating an interesting pictorial 
record of those enjoyably fast-paced days and kaleidoscopic events 
which make a successful convention. For example, at MBA's Con- 


vention: to start with (above, left) that’s John de Laittre, The 
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In center panel, first photo, that’s Albert A. Drawbert, North- 
western National Life Ins. Company, Minneapolis; Clarence A. 
Hardesty, Carroll Mortgage Co., Seattle; Jack W. Townes, Wel- 
born Mortgage Corp., Ft. Worth. Then, a foursome composed 
of Robt. A. Taggart, Hannan Real Estate Exchange Inc., Detroit; 
Hal Mendon, California Bank, Los Angeles; Ernest J. Loebbecke. 
Title Insurance and Trust Co., Los Angeles; W. R. Schroll, 
California Bank, also. Bottom panel, left, shows first Robt. H. 
Bolton, Rapides Bank & Trust Company, Alexandria, La.; 








Farmers and Mechanics Savings Bank of Minneapolis; MBA 
President Walter C. Nelson; Howard J. Murphy, W. G. Mathes, 
Inc., Ft. Lauderdale, Fla.; Franklin Briese, The Minnesota Mutual 
Life Insurance Co., St. Paul. Next photo shows Frank J. Finan, 
The Manhattan Life Insurance Company, N. Y.; Fred E. Kirk, 
Service Investment Co., Denver; Thomas E. Lovejoy, Jr., Man- 
hattan Life, also; Bowen Nelson, Nelson Mortgage Company, Inc.., 
Miami; Warren P. Tenney, Union Bank, Los Angeles; Ralph P. 
Schaberg, Manhattan Life. 








R. Manning Brown, Jr.. New York Life Insurance Co., N.Y.., 
MBA executive vice president Frank J. McCabe, Jr., Chicago; 
and Robt. W. Drye, Gulf Coast Investment Corp., Houston. 
In final photo, Dale M. Thompson, City Bond and Mortgage 
Company, Kansas City; Norman H. Nelson, The Minnesota 
Mutual Life Insurance Company, St. Paul; Ames L. Gill, The 
Richard Gill Company, San Antonio; Julian Wornall and Fred 
Brady, City Bond and Mortgage Company. 





& 


Others Who Were “here 


rio, above, left, consists of Robert L. McCourt, Jr., W. Ross 
Campbell Company, Los Angeles; Norman Carpenter, Metro- 
politan Life Insurance Company, New York; W. H. Hulsey, 
Realty Mortgage Co., Birmingham. To their right, all from 
Louisiana, Robt. B. McCall, Louisiana Fire Insurance Co., Baton 
Rouge; W. Frank Brasher, Rapides Bank & Trust Co., Alexan- 
dria; Charles L. Hebert, Jr., Louisiana Fire; Tyler H. Bland, 


es 


ste 


At right, above, two from Washington, D.C.—Miles Colean 
and James B. Cash, Jr., U.S. Senate Housing Sub-committee; 
with William A. Clarke, W. A. Clarke Mortgage Co., Phila- 
delphia. At left, below, H. Bruce Thompson, Colonial Mortgage 
Service Company, Upper Darby; with Philadelphians Edward 
L. McConnell, Central Mortgage Company; J. Harris Latimer, 
Redding and Latimer; Joseph N. Gorson, Fidelity Bond & Mort- 


| 


Rapides Bank & Trust; M. C. Gehr, Delta Investment Corp., 
Alexandria. Leading off, center panel, we see Frank C. Devlin, 
Acacia Mutual Life Insurance Co., Washington, D.C.; T. R. 
Lamon, The Manufacturers Life Insurance Co., Toronto; Carey 
Winston, The Carey Winston Company, Washington, D.C.; 
Charles S. Piepgrass, also with Acacia; and W. A. McKinley, 
W. A. McKinley Co., Dallas. 
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gage Co. All are past presidents of the Philadelphia MBA. And, 
finally, Henry F. Trione, Sonoma Mortgage Corporation, Santa 
Rosa, Calif.; A. O. Rosenlund, Jr., Germantown Fire Insurance 
Co., Philadelphia; Donald M. Alstrup, The Jordan Mortgage Co., 


Denver; Orin R. Woodbury and Franklin D. Richards, Richards- 
Woodbury Mortgage Corp., Salt Lake City. 











They Were “/here, rblse 


All from Chicago: that’s Frank J. McCabe, Jr., (second from 
left) with Chicago Title and Trust Company executives Holman 
D. Pettibone, Harold Moore and Joseph Shelly. Next, an all 
James T. Barnes & Company group, with Edward A. Malaney, 


New York; John W. Bosch, Kalamazoo; Paul F. Aguirre, San 
Barnes, Detroit; and John F. Stuit, Jr., 


Juan, P. R.; 


James T. 


Next, an all-Cleveland group (center panel, right): Wm. C. 
Lutz, New York Life Insurance Co.; Robt. D. Templeman, The 
National City Bank of Cleveland; Thomas M. McCulloch, Union 
Commerce Bank; Fred Joseph, Cuyahoga Title & Trust Com- 
pany. And, then (below, left) an all Texas group: John S. Dunn 
und Jerome L. Howard, Mortgage and Trust, Inc., Houston; 
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Grand Rapids. In center panel, first photo, below, that’s Dale W. 
Mitsch, Dale Mitsch Mortgage Company, Inc., New Albany, 
Indiana; Everett C. Spelman, Western Securities Company, Den- 
ver; Mrs. Zelpha Schoen Mitsch, New Albany, Ind.; Arthur M. 
Hopkins, Western Securities Co., Des Moines. 





Lloyd Sessions, Sessions Mortgage Co., Corpus Christi; Murry D. 
Kennedy, Mortgage and Trust, Inc., Houston. Finally, that’s L. G. 
Gillam, Metropolitan Life Insurance Co., New York (third from 
left) with Calvin G. Ridgeway, Luther C. Howell and C. Douglas 
Wilson, all of C. Douglas Wilson & Co., Greenville, S.C. 





” 


ptud So Were “Shey 


A pre-business session confab between Sidney B. Allen, Guilford 
Mortgage Co., Greensboro, N.C.; Harold E. Peterson, The Life 
Insurance Company of Virginia, Richmond; H. C. Nowlin, Now- 
lin Mortgage Co., Ft. Worth; F. L. Flynn, Flynn Investment Co., 
Harlingen, Texas. And next to them, an amused quintet com- 
posed of D. Clair Sutherland and Rome Moretti (second from 


Photo at right, center panel, shows R. J. Shirk and L. K. Horn, 
Lon Worth Crow Company, Miami; together with Julian H. 
Hennig, August Kohn & Co., Columbia, S.C.; J. R. Schwartz, 
American Title & Insurance Company, Miami; Julian Hennig, Jr., 
August Kohn & Company. In the bottom panel, first photo, that’s 


Mutual of New York’s Joseph L. Engleman, loser of a pre-Con- 








annual exhibit of building, industry and services, obviously 





right) Bank of America, NT & SA, San Francisco; Cyrus Wade, 
Jr., and C. W. Courtney, General Mortgage Co., Bakersfield; 
John F. Gensley, Jr., (far right) Bank of America, Los Angeles. 
Lead-off trio, center panel (below), consists of J. J. Heflin, Jr. 
and Richard E. Clinton, Percy Galbreath & Sons, Inc., Memphis; 
and Ralph J. Stewart, Union Square Savings Bank, N.Y. 





vention bet, eating the hat (made of cake) of smiling Ray Davis, 
Murphree Mortgage Company, Nashville. John P. Traynor, 
Mutual of New York, lends an assisting hand. Final photo gives 
a camera’s eye view of the Convention section devoted to MBA’s 


a 
popular spot with members. 








we 


ha hes 


The old adage about “all work and no play” holds true, too, in 
reference to conventions. No convention would be complete with- 
out a fair measure of social events to “enliven” the proceedings; 
MBA's was no exception. Shown first, the Tuesday evening din- 
ner of Woodmen Accident and Life Company, Lincoln, Neb.. 
honoring MBA President Nelson. Convivial group (photo at 
right) at Bankers Legion Dinner includes V. L. Borum, center, 
and G. B. Ferguson, far left, Metropolitan Life Ins. Co., N.Y.; 
with Nathan T. Bascom, Worcester Mechanics Savings Bank, 


In next group (above, right) are: M. Gerecke, The Canada 
Life Assurance Co., Toronto; G Campbell, Sun Life Assurance 
Co. of Canada, Montreal; Jay F. Zook, Jay F. Zook, Inc., Cleve- 
land; W. C. Keesey, The Fidelity Mutual Life Insurance Co., 
Philadelphia. Below, left, a group at Club MBA: Douglas C. Wel- 
ton, Dry Dock Savings Bank of New York; K. C. Young, Min- 
Lyon, of Dry Dock; Walter Nelson, Al Cole, 


neapolis; Wm. A. 


Worcester; Robert Tharpe, Atlanta; Walter Nelson; B. B. Bass, 
Oklahoma City; James W. Gibson, John Hancock Mutual Life 
Ins. Co., Boston. Also there, center panel (left photo): D. Rich- 
ard Mead, D. R. Mead & Co., Miami Beach; Lindell Peterson, 
Chicago Mortgage Investment Co.; John L. Cameron, The Guard- 
ian Life Ins. Co., N.Y.; Donald E. Nettleton, The Lomas & Net- 
tleton Co., New Haven; Frank M. Fleck, Great Lakes Mortgage 
Co., Chicago; L. J. Farwell, City National Bank & Trust Co., 
Chicago. 


HHFA; Mrs. Young; Carton S. Stallard, Jersey Mortgage Co., 
Elizabeth; Mrs. Nelson; Geo. P. Bickford; Mrs. Stallard. In final 
photo: that’s Frank V. Kanaan, Arizona Savings & Loan Assn., 
Phoenix, at left; and, at right, Donald R. Elbel, First Mortgage 
Corp., Kansas City; with Mr. & Mrs. Geo. A. Baumann and Mr. 
& Mrs. Lawrence M. Winters, First Mortgage & Realty, Inc., 
Phoenix. 
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tud Wore of the Same 


Another happy group (above) at Club MBA: from left, Joseph 
Brown, HHFA, Washington, D.C.; Mrs. James E. Sheridan; 
Jos. Graves, Jr.; Martin C. Brooks, State Mutual Assurance Com- 
pany of America, Worcester; Robt. Tharpe; H. Duff Vilm, 
Indianapolis; James E. Sheridan; Theodore H. Buenger, Doven- 
muehle, Inc., Chicago; Mrs. Tharpe; Sam Neel. And to the 
right, as seen at a pre-Club MBA cocktail party hosted by Marge 


Next, (above) still at Club MBA: from left, Mrs. H. E. Sperry, 
Springfield, Mo.; Mr. and Mrs. John W. Brother, Chicago; Mr. 
and Mrs. Willis C. Post, Providence, R. I.; Mr. and Mrs. W. C. 
Rainford, Granite City, Ill.; H. E. Sperry; Mr. and Mrs. Geo. D. 
Rainford, Glen Ellyn, Ill. Also at Club MBA (below, left): Eldon 
G. Pritz, center, front, The Knutson Co., Minneapolis; Mr. and 
Mrs. A. M. Halsor, The First National Bank of Mason City, 





and Walter Nelson, are the Nelsons with Joseph B. Graves, Jr. 
of the VHMCP in Washington, D.C., at left; and HHFA 
Administrator Albert M. Cole, Washington, D.C. and John P. 
McCollum, HHFA, Chicago. In center panel, left, that’s Mr. and 
Mrs. Arthur R. Davant Jr., Arthur R. Davant Company, Inc., 
Memphis; with Mr. and Mrs. Otto A. Reiners, Advance Mortgage 
Corporation, Chicago. 





lowa; C. J. Pierce and Mr. and Mrs. Wm. E. Schuette, Standard 
Mortgage Co., Phoenix; Jos. J. Speciale and Newell N. Nelson, 
Dunn & Stringer Realty Co., St. Paul; Floyd Arms and Martin 
Thiede, The Knutson Co. In last photo: Mr. and Mrs. B. B. Bass, 
Oklahoma City, with Ernest J. Loebbecke, Los Angeles, and A. 
W. Bremer, State Farm Life Ins. Co., Chicago. 








pare 


Stilt Being Sociable 


That’s Wm. A. Beverly, John Hancock Mutual Life Ins. Co.., 
Boston, and Robt. O. Deming, Jr., Chas. F. Curry and Co., 
Oswego, Kansas, with Geo. P. Bickford FHA general counsel, 
Washington, D.C., and Mr. and Mrs. Frank A. Rees, also with 





John Hancock. Next, Mr. and Mrs. Frank J. McCabe, Jr. 
with Mr. and Mrs. James E. Sheridan, American Title Associa- 
tion, Detroit, and H. G. Woodruff, H. G. Woodruff, Inc., Detroit. 





In photo at right, center panel, that’s Kenneth C. Young, 
Eberhardt Company, Minneapolis; Mrs. Donald Knutson; John M. 
McGill, Equitable Life Insurance Co. of Iowa, Des Moines; Mrs. 
K. C. Young; Donald T. Knutson, The Knutson Company, Min- 
neapolis. The handsome gentlemen below (left) all with Advance 
Mortgage Corporation, Detroit, at the firm’s after-dinner re- 





In center panel, first, an all Arizona group at Club MBA: Mr. 
and Mrs. John R. M. Wilson, Wilson Mortgage Co., Tucson; 
with Kenneth C. Brown, First National Bank of Ariz., Phoenix; 
and other Phoenicians, Mr. and Mrs. J. B. Shea, Valley National 
Bank of Phoenix; Mr. and Mrs. John W. Blundell, Mr. and Mrs. 
Everett E. Reed, Western American Mortgage Co. 


ception in the Blackstone Hotel's Mayfair Room, are: Leslie Rose, 
Merrill Bonnevier, Irvin Jacobs, Sidney Kaye, Edward Rose, 
Irving Rose, Otto A. Reiners, I. A. Johnson, C. R. Golder and 
Harry Lehner. And, finally, that’s Mrs. Minnie W. Miller and 
J. F. Hegessy, Miller & Viele, Salt Lake City, (at right) with a 
group of MBA staff members, Chicago Headquarters Office. 
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As it does each year, the Farm Loan Luncheon proved 
a popular feature—and the special afternoon program 
presented by the Young Men’s Activities Committee of 
MBA, likewise, drew an interested and widely-representa- 
tive audience. Photos in the top panel above show, first, 
an overall view of the luncheon and, then, luncheon 


speakers: Frederick P. Champ, Utah Mortgage Loan 
Corporation, Logan; William E. Terry, William E. Terry 
& Co., Inc., Little Rock; Dr. O. B. Jesness, department 
of agricultural economics, University of Minnesota; F. E. 


Ferguson, The Northwestern Mutual Life Insurance Co., 
Milwaukee: Lester B. Foreman, Business Men’s Assurance 





Company of America, Kansas City. ‘Two photos beneath 
them show, first, YMAC chairman Joe Jack Merriman, 
of Kansas City, presiding at the YMAC program, with 
speakers Edward A. Wayne and George W. McKinney, 
Jr., Federal Reserve Bank, Richmond, at his left and 
right; and, finally, a view of the meeting in session. 


Convention time is committee meeting time, when a 
great deal of serious effort and sound thinking goes into 
the instrumenting of numerous projects for the year 
ahead. Lower panel photos show the FHA, Conventional 


Loan, Research and GI Committees in session. 
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CONVENTION 
Continued from page 29 
inflation as the nation’s No. | domes- 

tic problem. 

“While the recession is rapidly 
withering away, the forces which 
make for inflation continue to flour- 
ish,” he warned. 

Mr. McDonnell, a St. Louis banker, 
defended Federal Reserve monetary 
policies, asserting that without the 
1956 and 1957 increases in the redis- 
count rates, “the rise in the price level 
would have been much more severe.” 

He said a flexible monetary policy 
is to be preferred to “unfair, arbi- 
trary and discriminatory direct gov- 
ernment controls over credit and in- 
terest rates ~s 

Recalling how tight money, with its 
higher rates, dried up FHA and VHA 
mortgage money last year, Mr. Mc- 
Donnell placed the blame on govern- 
ment-pegged interest rates. 

William A. Lyon, president, Na- 
tional Association of Mutual Savings 
Banks, and president of the Dry Dock 
Savings Bank in New York City, ad- 
vised that the country’s monetary and 
fiscal authorities deserve and should 
receive the full and unqualified sup- 
port of the people in the battle to 
counteract the inflationary tendencies 
in the economy today. 

“We can have no cheers,” he said, 
“for those who act as though inflation 
could be appeased and better lived 
with if we called its coming inevitable 
and ran out to meet it. 

“The alternative to riding along 
with the inflationary tide is to op- 
pose it. We can all more openly and 
avowedly support the efforts of our 
fiscal and monetary authorities to 


maintain a stable purchasing powe1 
and, at least on the fiscal side, to urge 
them on to even greater efforts. 

“In this cause of resisting both in- 
flation and the fear of inflation, you 
industry and savings banking have a 
common and active interest. We can 
both take heart and new dedication 
from the circumstance that our align- 
ment is squarely on the side of the 
public’s interest as well.” 

The danger of more inflation to 
come, bigger government spending 
and the threat of greater appropria- 
tions for federal housing supports 
were recognized and deplored in a 
resolution passed at the annual busi- 
ness meeting. Introduced by Lindell 
Peterson of Chicago, a former presi- 
dent of MBA and head of the Chi- 
cago Mortgage Investment Company, 
the resolution—approved without dis- 
sent by association members—asked 
for support for the Federal Reserve 
system in its anti-inflationary actions. 

The resolution said: “As individual 
citizens, and as a group, we urge Con- 
gress to be fiscally responsible. The 
federal budget must be balanced and, 
n the interim, we as individual busi- 


nessmen must accept increased tight- 
ness in the credit supply, a current 
rise in interest rates, and the financing 
of fewer houses than we would like 
at the price that we will have to pay 
in order to finance the federal deficit. 
We must support the actions of the 
Federal Reserve authorities in control- 
ling inflation. It has taken great skill 
and courage to administer these 
monetary policies in the face of the 
tendency on the part of many groups 
to attack credit restraint in an ir- 
responsible manner.” 





Che resolution further called for a 
halt to increased federal spending in 
the housing and housing finance fields 
and asked for an end to the present 
controlled interest rates on FHA and 
VA loans so that they could seek a 
natural market level and thus con- 
tribute to a stabilization in the build- 
ing industry. 

In defense of fixed interest rates on 
government-guaranteed home mort- 
gages, Senator John Sparkman of Ala- 
bama, chairman of the housing sub- 
committee of the Senate committee 
on banking and currency, said that a 
recent survey by his subcommittee of 
“acknowledged experts” indicated 
that more flexible rates would create 
“sizable administrative difficulties fon 
the housing agencies and considerable 
confusion on the part of lenders, 
home-owners and builders.” 

The Senator, in expressing concern 
about the immediate prospects for an 
adequate supply of mortgage credit, 
said: 

“It is becoming extremely difficult 
to obtain a VA-guaranteed loan at an 
interest rate of 434 per cent—even 
with a discount. FHA-insured loans 
with interest rates of 54% per cent 
likewise are becoming difficult to 
place in many areas. And, according 
to the material I read and the talk 
i hear, this situation is expected to 
become worse.” 

Warning that this country is falling 
behind in its production of houses and 
is not even meeting actual demand, 
Sparkman had this to say: 

“I accept the premise that this 
nation is committed to a goal of de- 
cent housing and a suitable living en- 
vironment for every American family 








ad 


Fashions—and more of the same—that’s what was attracting 
the attention of the ladies in photo directly to the left. Among 
those attending the luncheon and style show (two bottom photos 
on page at left) were: Mrs. J. K. V. Ratliff, Mrs. Julaine W. 
Carlton, Mrs. J. D. Forstman, Mrs. Leeson A. Hogarth, Mrs. L. A. 
Cowan, Jr., Mrs. John Hall, Jr., Mrs. Goodloe Rutland, Mrs. 
Walter W. Kennedy, Jr., Mrs. Wallace Boothby, Jr. Then, Mrs. 
Tharpe, Mrs. McCabe, Mrs. Maurice Pollack, Mrs. Nelson, Mrs. 
J. L. Brooks, Jr., Mrs. Jack Adair, Mrs. Walter Henrion. 


Mrs. Lindell Peterson. 
Mrs. Robert Pease, chairman of the special Chicago committee in 
charge, as Mrs. Wm. N. Melzer looks on. Four Chicago ladies 
(photo below, right) are: Mrs. Donald J. Griffin, Mrs. William I. 
DeHuszar, Mrs. Stephen Rothermel, Mrs. Theodore H. Buenger. 





Enjoying a cup of coffee at the Ladies Hospitality Suite (photo 
below, left) were Mrs. Perry Bower, Mrs. W. B. Philips, Mrs. 
Arthur Griffith, at left, and, at right, Mrs. W. Braxton Ross and 


That’s Mrs. Howard Green pouring for 









































[his commitment was defined as our 


National Housing Policy in the Hous- 
Act of 1949 


ing 


That was nine years ago, and we 


have barely held our own since then 


Bureau, 


the 


in 1957 thirteen million homes in this 


According to Census 


nation were substandard—this repre- 
sents 24 per cent, or one out of four 
of the 55,340,000 dwelling units in 


United States. In 1950, 


the Census Bureau reported 16 muil- 


Continental 


hon substandard dwelling units, so 
that we have made some progress, but 
little indeed when one considers 


the 


very 
level of 
the 


the high prosperity in 


nation in last few years 


Che simple answer is that we are 
not producing enough housing units 
We are 


units to 


to meet the need not adding 


enough new force abandon- 
ment of many existing units which are 
and have long ago ceased 


worn out 


to be fit for continued occupancy 


“The 


households over the past few years has 


formation of new nontlarm 


amounted to about one million units 


per yea! Housing Starts, according to 


the Bureau of Labor Statistics, have 


been a little over one million units per 


year. This is just enough to take care 


of new household formation 


“I believe that we must increase 


production of housing in the future. 


We have a dual job. First, to produce 


enough new units to accommodate 


the big family formation expansion 


expected to take place in the mid- 


1960's; and secondly to replace the 





Outgoing grand marshal of the Bankers 
Legion, Kenneth C. Morford (left), Bur- 
well & Morford, Seattle, checks a program 
note with Frank J. Bell, B. F. Saul Co., 


Washington, D.C., incoming secretary. 


THE MORTGAGE BANKER + December 


40 


old, worn-out and dilapidated units 
still occupied.” 


In taking issue with Senator Spark- 
man, the federal government’s chief 
official in the field of housing and 
housing finance, HHFA Administra- 
tor Albert M. Cole made the point 
that the Housing 
Policy which appears in the Housing 
Act of 1949, and to which the Sena- 
tor alluded, establishes the “principle 


Declaration of 


that every American family ought to 


have a decent home and living en- 


vironment as soon as feasible. In addi- 
tion, it stipulates that private enter- 
prise should be encouraged to serve as 
large a part of the total need as pos- 
that 
private enterprise to this end; but if 


sible: government should assist 


such needs are not being met by priv- 


ate enterprise, then the government 


should step in 
“The 


statement by 


inference I draw from the 


Senator 
that housing should not be subject to 


Sparkman is 


sound money controls, but ought to be 
treated separately and compartmen- 
talized. We must pursue our housing 


goal at the expense of stabilization. 


see how this is possible in 
with 


“I can’t 
practice. The housing industry 


its ramifications has deep _ roots 


the The 


cannot be cut away from its roots and 


throughout economy tree 


survive. The inseparable cannot be 


separated 


“More and more the controls that 
must be exercised from time to time 
to keep our economy on an even keel 
have to be 


whether up or down 


across the board—and I am not only 


talkine about the Federal Reserve 
Board.” 
FHA Commissioner Norman P. 


Mason, in his speech, minimized to 
some extent the tightening credit con- 
ditions in the mortgage money market 
resulting adverse effects 


and their 


upon new housing construction. 


“It is tempting,” he said, “at times 
like these to explore the possibility of 
in some way expanding the supply of 
money available for long term mort- 
gage lending so that market peaks and 
valleys may be levelled out. These are 
desirable objectives for us to be ex- 
ploring but we must be practical too. 
We must meet conditions as they are 
today. 
the 


may be. I 


I cannot now predict what 
of the 
currently 


nation’s economy 
feel that 


course 


some 


1958 








people have already over-estimated 
the inflationary possibilities and that 
there is a possibility that interest rates 
may in the month ahead be more 
realistic than they are today but I 
want you to know I also realize that 
i see that 


lt IS my 


mortgage discounts in this country do 


responsibility to 


” 


not get out of line. 


Mr. Mason 
that there is a 
financing facilities for trade-in houses 
about three 


purchased are existing houses. 


the Convention 


need 


told 


real for better 


since two out of every 


“FHA is studying this problem to 
see how we can improve the trade-in 
program—but 
our job, it’s industry’s job to see how 


house this isn’t just 
it can adapt its operations to the 
changing customs of American fami- 
les.” he said. 


In a reference to developments in 
the mortgage field, Mason said that 
both that condi- 
tions demonstrate again the desira- 
market 


“we agree current 


bility of a free interest rate 
where the rate can be what the times 
dictate.” 

This opinion is in line with MBA's 
proposal that both the FHA and VA 
interest rates be freed from controls 
so they can move with the general 
money markets and thus provide for 
a more even flow of funds into home 


construction. 


Joining with Commissioner Mason, 
in a symposium discussion, were J. 
Stanley Baughman, president of the 
Federal National Mortgage Associa- 
tion; and Philip N. Brownstein, loan 


guaranty service director of the VA. 


“During a period of just one year,” 
Mr. Baughman reviewed, “the mort- 
gage business has turned a complete 
cycle. A year ago home financing was 
extremely tight. Then followed sev- 
eral months of ease characterized by 
downward interest rates, a better sup- 
ply of funds offered by investors com- 
peting for home mortgages, decreas- 
for FHA and VA 


mortgages, and favorable selling terms 


ing discounts 
in short, a sort of paradise for 
and their the 
housing business. Now, we appear to 


builders associates in 
be getting back to just about where 
we were this time a year ago. 

“The situation today is very uncer- 
tain, to say the least. Some experts 
tell us that we can expect the present 
trend of rising financing costs, increas- 












Recipient of the 1958 MBA Distinguished Service Award, 
Robert Tharpe of Atlanta (right), receives his plaque from MBA 
past president John F. Austin, Jr., of Houston. In photo at right, 








President Walter C. Nelson receives a special testimonial trophy 


ing yield demands and larger FHA 
and VA discounts to continue for 
some time—or to state it a little dif- 
ferently—conditions will get worse be- 
fore they become better. Others, how- 
ever, are more optimistic and regard 
the present situation as merely transi- 
tory. You know the facts of the situ- 
ation—you will have to be your own 
expert. One thing is clear, however. 
Chere is a big unsatisfied demand for 
low and moderate priced housing. It 
is housing’s business to devise ways 
and means of satisfying this demand. 
Che big problem is, of course, that of 
providing adequate and satisfactory 
financing 
large measure belongs to the Mort- 


a responsibility which in 


vage Bankers Association.” 
Bringing members up to date on 
MA operations, its policies and its 
problems, Baughman pointed out that 


John C. Hall, Jr., of Birmingham, accepts—in the absence of 
his father—the gift which MBA presents traditionally to its out- 
going president. Walter Nelson makes the presentation. At right, 


the “extent of the Association’s as- 
sistance in all of its activities to the 
housing industry during 1958 is re- 
flected in the Association’s purchases 
totaling $385 million and $1 billion, 
488 million of commitments issued for 
the purchase of mortgages.” 

Brownstein, in his talk, admitted 
that, today, signs of “another pinch 
in the availability of mortgage funds 
are unmistakable,” but he expressed 
the conviction that a tremendously 
large market for home mortgage loans 
still exists among G.I.’s, as evidenced 
by the sharp spurt of activity during 
the earlier part of this year when 
credit became easier. 

“A slowing up of our activity again 
may be in the offing,” he said. “This 
is evidenced by the discounts which 
now are being reported from the 
northeastern section of the country 


President and Mrs. Nelson accept from Paul A. Nalen, the 


ae 

em 
3 
é 


ey a 


at the Bankers Legion Dinner which preceded the Convention 
opening. George H. Dovenmuehle (right), of Chicago, made the 
presentation. Kenneth C. Morford joins in the handshake. 


and the widening discounts which are 
developing in other areas. While dis- 
counts are a necessary ingredient in 
our mortgage structure, they cannot 
and should not be made to compen- 
sate for an interest rate that is out of 
line with the market. Since the VA 
does not recognize discounts in its 
replacement cost, the builder or selle: 
ultimately reaches the point of no re- 
rurn in his ability to absorb a dis- 
count. When this occurs, he must 
cease building for the veteran market: 
and veterans take their place with all 
other customers in competing for 
mortgage financing necessary to pur- 


( hase homes. 


“Ultimately there will be nearly 6 
million eligible Korean veterans and 
so far only about 10 per cent of them 


Continued on page 44 


photograph and signatures of well-wishers presented to each in- 
coming MBA president by the Mutual Benefit Life Insurance Co. 
of Newark. Mutual’s Robert E. Smith is at right. 











Election in MBA 





> Walter C. Nelson—President 
> B. B. Bass—Vice President 
>» Robert Tharpe—Second Vice President 


> George H. Dovenmuehle—Treasurer 


AJOR order of business, natu- 
rally enough, at the Association’s 
annual Tuesday 


business meeting, 


morning, November 4, was the elec- 
tion to office of a new chief executive, 
first vice president, second vice presi- 
dent and treasurer 

Heading the new administration is 
Walter C. Nelson, president of Eber- 
hardt Company in Minneapolis. He 
succeeds John C, Hall of Birmingham, 
Ala. Coming in as first vice president 
is B. B. Bass, president of the Ameri- 
can Mortgage and Investment Com- 
Oklahoma City. Filling the 


position of second vice president, a 


pany, 


newly created post in MBA’s line-up 
of top offices, is Robert Tharpe of 
Atlanta, president of Tharpe & 
Brooks, Incorporated 

Re-elected to the MBA 
treasurer was Perry S. Bower, vice 
president, The Great West Life As- 
surance Company of Winnipeg. Mr. 


office of 


Bower, however, because of his recent 
as chairman of the Finance 
Life 
regretably resigned the position with 
MBA 
pointed George H. Dovenmuehle, 
Inc., Chi- 
Bower’s term 
1958-59 fiscal 


election 


Section, American Convention, 


The Board of Governors ap- 
president, Dovenmuchle, 
cago, to serve out Mr 


for the balance of the 


veal 

Elected members of the board of 
governors for terms ending in 1962 
were 

George H. Dovenmuchle, Doven- 


muehle, Inc., Chicago 

John A. Gilliland, Knight, Orr & 
Company, Inc., Jacksonville, Fla. 

C. A. Legendre, Standard Mortgage 
Corporation, New Orleans. 

Norman H. Nelson, The Minnesota 
Mutual Life Insurance Company, St. 
Paul. 


Robert A. Taggart, Hannan Real 
Estate Exchange, Inc., Detroit. 


W. W. Wheaton, T* 


Mortgage Company, Columbus, Ohio. 


C. Douglas Wilson, C. Douglas Wil- 
son & Co., Greenville, South Carolina. 


Galbreath 





George H. Dovenmuehle 


Elected a member of the board of 


governors, term ending 1961, was: 
Jack Adair, president, Adair Realty & 
Loan Company, Atlanta. (to fill un- 
expired term of Robert Tharpe.) 


Elected regional vice presidents 


were: 
Region 1, (to fill unexpired term of 
Peter V. Cloke) Harry Held, The 


Bowery Savings Bank, New York. 


Region 2, Martin R. West, Jr., 
Weaver Bros., Inc., Washington, D. C. 
Region 3, (to Sill unexpired term of 
John A. Gilliland) Charles C. Cam- 


eron, The Cameron-Brown Company, 


Raleigh, N. C 
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Region 4, E. H. Grootemaat, A. L. 
Grootemaat & Sons, Inc., Milwaukee. 


Region 6, R. G. Holladay, Marx & 
Bensdorf, Inc., Memphis. 


Region 8, W. C. Rainford, Mer- 
cantile Mortgage Company, Granite 
City, Illinois. 

Region 10, T. A. Robinson, Jr., 
First Mortgage Company of Houston, 
Inc., Houston, Texas. 


Region 12, R. C. Larson, C. A. 
Larson Investment Company, Beverly 
Hills, California. 


Elected associate governors at large 
were: 

Region 1, (to fill unexpired term of 
Harry Held) Thomas W. Christy, 
Dollar Savings Bank of the City of 
New York, New York. 

Region 2, Philip S. Bowie, G. Cal- 
vert Bowie, Inc., Washington, D. C. 


Region 4, Stanley M. Earp, Citizens 


Mortgage Corporation, Detroit. 


Region 5, (to fill unexpired term of 
W. W. Wheaton) Samuel C. Ennis, 
Samuel C. Ennis & Company, Inc., 
Hammond, Indiana. 

Region 6, Herschel Greer, Guar- 
anty Mortgage Company of Nash- 
ville, Nashville. 

Region 8, Dale M. Thompson, City 
Bond & Mortgage Co., Kansas City, 
Missouri. 

Region 9, (to fill unexpired term of 
Bb. B. Bass) C. A. Bacon, Mortgage 
Investments Co., Denver. 

Region 10, Alvin E. Soniat, J. E. 
Foster & Son, Inc., Fort Worth. 


Region 12, Ewart W. Goodwin, 
Percy H. Goodwin Company, San 
Diego. 


n, 








W. W. Wheaton 





C. C. Cameron 


Geo. Dovenmuehle 





C. Douglas Wilson 





Elmer Grootemaat 








Dale M. Thompson 


Thomas W. Christy 





C. A. Bacon 








Jack Adair 





R. G. Holladay 


Philip S. Bowie 





Alvin E. Soniat 














W. C. Rainford 





Stanley M. Earp 





Ewart W. Goodwin 
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Robt. A. Taggart 





Harry Held Martin West, Jr. 





T. A. Robinson, Jr. R. C. Larson 





Samuel C. Ennis Herschel Greer 


>>? TOP GOVERNING BODY of 
the Association now numbers 78 mem- 
bers. Reflecting this group’s broad 
geographical representation, these men 
hail from 33 different states and the 
District of Columbia. They include. 
in addition to the four top executive 
positions, 28 governors: 12 regional 
vice presidents; 12 associate governors 
at large and 22 past presidents, who 
serve as an advisory council. 
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CONVENTION 
Continued from page 41 


have used their GI loan entitlement 
Since they were considerably younger 
than their World War II counterparts 
at the time of entry into the service, 
we expect that a larger percentage ol 
them will want to make use of thei 
GI loan entitlement. This will leave 
room for a healthy volume of GI loan 


Korean 


The big question 


activity until the veterans’ 
eligibility expires 
is whether the GI loan will continue 
to attract investors so that these vet- 
erans, when engaging in the favorite 
American pastime of -house hunting, 
that familiar ‘VA 
financing available.’ I am sufficiently 


to believe that this will oc- 


will see sign of 
optimistic 


’ 
cur 


MBA President Walter C. Nelson, 
in his address, singled out the federal 
government’s continuing attempts to 
regulate housing credit as being at the 
“so-called mort- 


very core of today’s 


gage problem.” 
“Let the market prevail,” Nelson 
“Let the Federal 


Administration do what it was origi- 


declared Housing 


nally intended to do, which was, in 


a free market, to obtain mortgage 


credit for the home seekers of the 


downpayments and 


make 


ownership possible for them 


with 
that 


country 


maturities would home- 
The evi- 
dence from the part of the mortgage 
market that 


this done, the 


is free indicates that, if 
were violence of the 
fluctuations would be reduced and the 
rates relatively 


Variations in interest 


modest. And I suspect that the politi- 
cal pressures for an ever-expanding 
governmental involvement would also 


be much reduced 








AT LEAST ONE MBA member firm sub- 
scribes to the well-popularized pitch that 
half the fun of going anywhere is in get- 
ting there; and in evidence thereof just 
check the smiling faces of the group pic- 
tured above, who flew together to the MBA 
Convention and while enroute were guests 
at a special cocktail party aloft sponsored by 
Berglund-Corkland, Inc., of New York. In- 
cluded are, left to right (standing): Nor- 
man S. McGee, Jr., Berglund-Corkland, 
Inc.; Ralph Stewart, Union Square Savings 
Bank; Harry B. Walsh, Berglund-Corkland, 
Inc.; Mrs. Norman McGee, Jr.; Richard F. 


PAUL A. NALEN, vice president, The 
Mutual Benefit Life Insurance Co., Newark, 
has just presented awards to each of the 
men (left), commemorating their firms’ 10 
years of service as Mutual Benefit corre- 
spondents. Pictured, left to right, are: 
Herschel Greer, president, Guaranty Mort- 
gage Company of Nashville; Clarence A. 
Hardesty, president, Carroll Mortgage Com- 
pany, Seattle; John H. Crew, vice president, 
T. J. Bettes Company, Oklahoma City; Mr. 
Nalen; Robert E. Smith, 2nd vice president, 
Mutual Benefit; Ernest P. Schumacher, 
president, Schumacher Mortgage Company, 
Inc., Memphis; Phillip E. Alford, vice pres- 
ident, T. J. Bettes Company, Tulsa; Claude 
R. Davenport, president, First Mortgage 
Corporation, Richmond. Not pictured, James 
H. McCone, Mason-McDuffie Co., Berkeley. 


F. Nichols, Teachers Insurance & Annuity 
Assn.; Lester Giegerich, Sidney M. Barton 
Company; Francis J. Ludemann and Russell 
G. Smith, The Manhattan Savings Bank; 
Miles Babcock, Teachers Insurance & An- 
nuity Assn.; Mrs. Ralph Stewart; David C. 
Dalziel and Philip Coombe, South Brook- 
lyn Savings Bank; Mrs. Raymond O'Keefe; 
Raymond O'Keefe, Chase Manhattan Bank; 
Robert Kerler, Bankers Trust Company; 
Mrs. Harry Walsh; James J. Clinch, Bank 
of New York; Mrs. Lester Giegerich. That's 
Joseph V. McCabe, Jr., Berglund-Corkland, 
Inc., seated on the suitcase. 





“Home financing should not be 
used in a discriminatory way to serve 
as the balance wheel of the economy 
Neither should it be given special shel- 
forces at work in the 


The 


problem is a problem because it has 


ter from the 


financial markets. mortgage 


been made a problem. Home financ- 


ing is already much favored by the 


system of guarantees and insurance 


that has been provided for it. It can- 
not fairly claim more; and—from the 
demonstration of experience—it can- 
not hope to gain from the attempts to 
force an otherwise free market into 
the mold of control for its further spe- 
cial advantage. It is this attempt that 


has created the mortgage problem. 


44 THE MORTGAGE BANKER + December 1958 


“The main cause of the violent dis- 
tortions in home building is the con- 
trol placed on the interest rates of in- 
sured and guaranteed mortgages. The 
distortions will never be remedied un- 
The task 


here is not one of convincing ourselves 


til the control is removed. 


of this, but of getting the idea over to 
those in our national legislature who 
still believe that a practicable sub- 
stitute can be found for the forces of 
the market as the basic regulator of 
the economy.” 

Dr. O. B. Jesness, head of the de- 
partment of agricultural economics of 
the University of Minnesota, in his 
interpretation of the inflation issue 
and its possible effects upon our agri- 
cultural economy predicted that the 
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From the President to Mr. Hall 


Please give my greetings to those attending the 45th Annual Con- 
vention of the Mortgage Bankers Association of America. By assur- 
ing and facilitating an adequate flow of mortgage funds, your 
members help to increase the volume of housing production and 
advance the opportunity of each American family to achieve home 
ownership. I know these objectives are constantly before you as 
you seek to improve the housing of our people across the land. It 
is a pleasure to send best wishes for a fine Convention. 


Dwicut D. EISENHOWER 








country is reasonably certain to get 
some more inflation, but how much is 
an uncertainty and the farmers, who 
hardly knew there was a recent re- 
cession, aren’t going to like it. 

“Surpluses are at the root of prices 
which farmers view as unsatisfactory,” 
he stated. “Inflation will not over- 
come this. What it will do however 
is to continue upward pressure on the 
price of things which farmers buy 
with the result that inflation in the 
years ahead will tighten the cost-price 
squeeze on farmers. The point may 
be made that inflation will help farm- 
ers by continuing the rise in land 
prices. The farmer may benefit from 
this when he sells his farm but needs 
to remember that at least some of the 
gain is illusory in that he gets paid in 
depreciated dollars. But there is an- 
other side to the picture, that of the 
buyer who has to pay the higher 
price. The problem of the young man 
vetting started in farming as an owner 
is not made easier by this.” 

And, L. Douglas Meredith, execu- 
tive vice president of the National 
Life Insurance Company, Montpelier, 
Vermont, pointing out that “in an age 
when a flight across the country has 
become a matter of 5 hours, we still 
legislate the requirements of life in- 
surance investments in 48 separate 
jurisdictions, creating almost countless 


, 


complications,” urged adoption by all 
the states of a uniform code govern- 
ing life insurance company invest- 
ments. 

“In order to avoid the expense and 
complication to the investor as well 
as to prevent borrowers from being 
unduly deprived of improved patterns 
of mortgage lending,” Meredith said, 
“the time has come for a uniform 
code of life insurance investments to 


be adopted by each of the jurisdic- 


tions comprising the U.S.A. If there 


is anything novel about this sugges- 
tion, it is only to the extent that it 
applies to investment laws. For many 
years, there has been an organization 
known as the Committee on Uniform 
Legislation which has been directing 
its efforts toward a higher degree of 
uniformity of laws within the states. 
One of the outstanding examples of 
success in this field is the Uniform 
Negotiable Instruments Act. Stop to 
think what the transactions of busi- 
ness would be like today without this 
act. 

“The activities of the life insurance 
companies in this country are super- 
vised by state supervisory officials 


which have an effective organization 


known as the National Association of 
Insurance Commissioners. This or- 
ganization some years ago overcame 
some of the complications of state 
examinations by working out what is 
known as the zone plan of examina- 
tion, dividing the country into six 
zones with a representative from each 
zone into which the company has 
been admitted participating in each 
examination. It is not unreasonable 
to think of the National Association 
of Insurance Commissioners drafting 
a uniform investment code for life 
insurance companies which might be 
submitted to the various state legis- 
latures. This is a very simple method 
by which all of the advantages of a 
uniform investment law would be 
achieved within the historic pattern 
of our form of government. 

“The rapid rate at which our pat- 
tern of living is changing makes al- 
most inevitable steps of the kind just 
suggested by one manner or another 
and we have the choice between 
sooner or later doing these things 
within the pattern of state govern- 
ment or having the federal govern- 
ment accomplish the same results 
through federal legislation. 

“If mortgage lending is to keep 
abreast of the times and is to rendet 
the service rightly to be expected of it, 
then it must continue to evolve its 
practices and its methods.” 
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the areas listed below. 


105 West Adams St. 
CHICAGO 3, ILL. 


Brumder Bidg., 135 W. Wells 
MILWAUKEE 3, WISC. 





A Metropolitan Areas 
of the Middle West 


° 
‘With well-equipped and well-staffed offices in five im- 
portant cities, located in four contiguous states of the 
Midwest, Advance Mortgage Corporation is strategically situated in the 
heart of industrial America. Advance Mortgage is prepared to serve those 
investors who may desire either new or additional representation in any of 


ApvaNnce MORTGAGE 





CORPORATION 


MAIN OFFICE 
234 State Street 
DETROIT 26, MICH. 
WOocodward 5-6770 


Serving 


1449 Third National Bidg. 
DAYTON 2, OHIO 


1006 McKay Tower 
GRAND RAPIDS 2, MICH. 
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HERE’s an old adage which poses 
Th question: Who can tell the 
shadow a man will cast tomorrow, 
until tomorrow’s sun has risen? There- 
in lies a fundamental truth—but with 
specific MBA’s 
elected chief executive, Walter C. Nel- 


son of Minneapolis, Minnesota, Asso- 


reference to newly 


ciation members need heed such ad- 
vice only as it relates to the present 


For through the many “tomorrows” 
of the 1958-59 Association year shap- 
ing-up ahead, the man who will serve 
MBA as its 40th president is a man 
whose proven record of past perform- 


ac- 


the future. 
office the 
cumulated experience of many years’ 


ance augurs well for 


brings with him into 
active participation and leadership in 


MBA affairs 

Born in St 
1910, 
loyally-transplanted citizen of Minne- 
apolis, Walter becomes the third MBA 
president to hail from that Northwest- 


Paul, on February 13, 


but for many, many years a 


ern metropolis—and the fourth from 
the state of Minnesota 


Graduating from Johnson High 
School in St. Paul, at the early age 
of 16, Walter entered the employ of 
the Abbott-Miller Company, a real 
estate office which today is the Clapp- 
M1 
lThomssen, today the company treas- 
urer and formerly a member of the 
MBA Board of Governors, was Wal- 


He remembers 


Thomssen Company Rohland 


ter’s “boss” at the time 


him—in referring back to those early 


years—as the “best office boy I ever 


had!” 

In 1927, 
with the 
Society of 


Walter become associated 
Life 
States 


Equitable Assurance 
the United Em- 
ployed first in the cashiers office in 
St. Paul, he 1932 
to the Minneapolis cashiers office. It 
1934 that 


loan work 


was transferred in 


was in he switched into 


mortgage serving as a 
mortgage loan inspector for Equitable 
took 


old Nelson to Chicago and, eventually, 
the 


These new duties the 24-year 


which center ol 


Here he 


to Peoria, was 


his territory busied himself 
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Meet 


with activities, including the 


teaching of real estate appraisal. 


many 


It was while in Peoria that Walter 
was asked by an lowa insurance firm 
to suggest a correspondent in the twin 


Mr. 


“Marge” (for so she is known) 
not exactly unaware of Walter’s pres- 
ence the By coincidence, 
when Walter was transferred to Equi- 


was 
on scene. 


table’s Minneapolis office, Marge was 





MBA President Walter C. Nelson and his family. At left, daughter Joan and her 


husband, Fred W. Kaeppel, Jr. 


Son Jim is in the center. 


At right, that’s Marge and 


Walter, with Walter's mother. The background scene, logically enough in Walter's case, 
shows the rolling greens of a golf course, so dear to the heart of any golfer. 


cities. He recommended the Eber- 
hardt Company, the then yet-relatively 
young firm (founded in 1935) of his 


old friend, Alex Eberhardt. The Eber- 
hardt Company was granted the cor- 
respondency ; a few months later, Eber- 
hardt asked Nelson to join him as a 
This was in 1939. In the 
the has 


grown into one of the leading mort- 


part-owner. 


years since then, company 
gage banking and real estate firms in 
Minneapolis. 


staff of two men and two secretaries 


Its original single-office 


has expanded into a four-office com- 
staffed by than 40 
and Walter Nelson is princi- 


pany more em- 
ployees 
pal owner. 

Among Walter’s fellow employees 
when he was with Equitable, in the 
St. Paul cashiers office, was a certain 
Margaret An- 
oblivious to 
lady 


pert and pretty miss 
derson. Walter 
the charm of 


was not 


this young and 


1958 


transferred, They saw a good 
deal of each other, in and out of the 
office, with the not illogical result that 
on a certain day in April, 1933, Marge 
Anderson became Marge Nelson—and 
today, some 25 years later, is as pert 
and pretty, as poised and gracious as 


too. 


ever. 

Home, to the Nelsons, is a roomy, 
rambling, frame and brick ranch style 
building in the serene, pleasantly- 
shaded Minneapolis suburb of Edina. 
Here, the Nelsons live with their son, 
Jim, who is 16 and a junior at the 
Blake School. Their daughter, Joan, is 
married to Fred W. Kaeppel, Jr.; and 
the Kaeppels, in turn, are the parents 
of a young son, Stevie, who is almost 
two, and a brand new baby daughter, 
Cynthia, who weighed in at 8 Ibs. 9 oz. 
just a few days after her granddad’s 
election as MBA prexy. The healthy, 
good looks and zestful youthfulness of 


er 


President 


Marge and Walter belie the actuality 
of their status as grandparents. 

The Nelsons are members of the 
Hennepin Methodist Church, one of 
Minneapolis’ largest, and where Wal- 
ter— for a number of years — has 
served as a member of the Board of 
Stewards. Walter takes an active inter- 
est, too, in school affairs, having served 
formerly as PTA president of the 
Brookside School. 

Both Walter and Marge are actively 
participating sports enthusiasts. Sports, 
in fact, have always played a great 
part in Walter’s life — indeed, they 
have been and continue to be his main 
form of recreation. His interest re- 
mains unflagging, and he has become 
proficient in virtually every sport he 
has pursued. 


As a teen-ager and on into his early 


twenties, Walter played a great deal. 


of basketball at the semi-professional 
level. While playing forward on the 
St. Paul YMCA squad, the team 
advanced to the semi-finals of the 
national YMCA tournament. Walter, 
also, has done considerable coaching. 
For 12 years he was basketball coach 
for a local area church league and, 


too, a municipal league. It is only in 


the past two or three years, since his 
own heavy business schedule and in- 
creased responsibilities in MBA com- 
bined to take him out of town more 
and more frequently, that Walter has 
given up coaching. 

Softball and tennis, too, appeal to 
Walter. He once played on a softball 
team which won the Minnesota State 
Championship. 


In 1940, Walter became interested 
in playing handball and entered active 
competition at the Minneapolis Ath- 
letic Club. With his partner, he 
carried off the Club championship 
three successive years—in 1948-’49-'50 

and again in 1953. Rated among the 
Club’s best players, Walter played con- 
tinually up to 1957, when an injured 
knee forced him into “retirement.” At 
the Club, too, he and Marge bowl 
frequently in the mixed league. 

Ranking first and foremost, how- 
ever, among Walter’s many sportslife 
interests is golf—a game in which 
Marge’s enthusiasm and participation 
match her husband’s. They both pur- 
sue the game with a vengeance and 
manage to play together as frequently 
as possible. Home course for the Nel- 
sons is the rolling, picturesque and 








A characteristic view, taken last July as 
Walter addressed the graduating class of the 
MBA School of Mortgage Banking, at 
Northwestern University, in Chicago. 


professionally challenging Interlachen 
Country Club, where Walter several 
years ago achieved that ne plus ultra 
of golfdom—a “hole in one,” on the 
Club’s 220 yard, 17th hole. 

In his travels about the country, 
Walter has had the opportunity of 
playing many of the outstanding 
courses—Cypress Point, Pebble Beach, 
Burning Tree, White Sulphur Springs: 
you name it, Walter has played it. 

Normally, a low handicap golfer, 
Walter resignedly faces up to the cold 
truth that in the year ahead his handi- 
cap, most certainly, will suffer—or, as 
so aptly recognized in the special cita- 
tion presented him at this year’s 
Bankers Legion Dinner: . in anti- 
cipation of his arduous duties, his golf 
handicap has already risen from an 
exemplary seven to a nervous eleven 
and may be expected to rise to astro- 
nomical heights during his travels as 
President.” The “expected rise” Wal- 
ter philosophically accepts, but even 
he blanches a bit at the mention of 
“astronomical heights.” 


Walter, and a group of friends, at the 
wind-up of a session on the golf links. Is 
that a victory grin he’s flashing? 
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Fast-wheeling basketball squad of the St. Paul YMCA, on which Walter played forward. 
Just in case readers can’t pick him out at a glance, that’s Walter seated in the front row, 
second from right. 


In Minneapolis, Walter has partici- 
pated actively in the affairs of that 


city’s banking and 


real 


Various mortgage 


estate organizations He is a 
former president of the 
Board of Realtors, the Minneapolis 
MBA and that city’s chapter of the 


Society of Residential Appraisers. He 


Minneapolis 


has served. also. as an extension course 
Minne- 


was a 


lecturer at the University of 
Nationally, in 1957, he 
National 


sota 


member of the Committee 


of the Voluntary Home Mortgage 
Credit Progran 
In the affairs of MBA—at its na- 


Walter Nelson has given 
unstintingly of his time and effort. He 


tional level 


has served several terms on the Asso- 
Likewise, 
served on numerous MBA 
the Public Relations Com- 
the Dues Structure Committee, 


ciation’s board of governors 
he has 
committees : 
mittee, 
the Liaison Committee and the spe- 
cially appointed Service Re-evaluation 
Committee. He was chairman of the 
1956-57 MBA Clinic Committee: and 
this past year, by virtue of his office 
as vice president of the Association, he 
served as chairman of the Executive 
Committee and the Editorial Commit- 
on 

He has served, too, as chairman of 
the MBA Educational Committee. In- 


} 


deed, it is here, perhaps im the 


sphere of Association educational ac- 
that Walter has made 


trvit\ his most 


significant contributions. He has lec- 
tured at the MBA School of Mortgage 
Banking, at 
Stanford 


both Northwestern and 
Universities, where his ob- 
viously sound mortgage acumen and 
sparkling delivery made him a ready 


He lectured 


too, at the School's predecessor Semi- 


favorite with the students 


nar series from its inception in 1948 
until Course I of the School was intro- 
duced at Northwestern in 


195 } 


June ol 


He has participated actively in the 


Senior Executives Conferences spon- 
sored each January at New York 
University in New York City and 
Southern Methodist University in 
Dallas. And, in 1956, he was on the 
faculty of the Educators Conference 


sponsored by the Research and Educa- 
Fund of MBA at the 
University of Colorado. This year, as 
president of MBA, he 
member of the Board of Trustees of 


the Fund. 


In stepping into his Association’s 


tional Trust 


becomes a 


top elective position, Walter C. Nelson 

at 48 
challenging phases of an already full- 
He comes into office 


enters upon one of the most 


faceted careet 
a respected and well-liked figure, his 
many lecture and speech-making ap- 


about the nation having 


pearances al 
made of him, also, a familiar figure to 
a substantial portion of the member- 


ship 
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He has gained the reputation of be- 
ing a tireless worker—and deservedlh, 
so! A man who gives the best of him- 
self to all tasks in any circumstances. 
he is also a man who, having once 
attained a mastery of his job, can 
derive from it, too, a fair measure of 
About 
calm efficiency 


relaxation. him is an air of 
Whoever talks to him 
has his full attention; and in a con- 
versation or discussion, he will domi- 
nate it—not by raising his voice, but 
through the quiet eagerness with 
which he seeks information or states 
an opinion. 


Spruce and alert, and in top-notch 
physical condition, Walter is a brisk- 
man. He is possessed of an 
enviable physical and mental resilienc: 

a quality certain to stand him in 
good stead through the thousands ol 
miles of travel awaiting him during 


his tenure in office as MBA president 


moving 


The man who now takes into his 
hands the reins of leadership in MBA 

the man who, even as a teen-aged 
office boy, merited the designation of 
‘best”—is a man aptly-qualified 
assume the responsibility and to justify 
the confidence vested in him. 

Indeed, Walter Nelson, the man. 
has that he can he 
depended upon to carry ahead the 
tradition set as Wally Nelson, the boy 

and in the months ahead there need 
doubt but that this tradition 
will be extended ever further. 


already proven 


be no 


For, such is the stature of the man! 


Ropert J. Beran 


A daughter's tribute to her father. The 
poem reprinted below was composed by 
Walter's daughter, Joan, and sent to him on 
the day of his election as president of MBA. 


This week you rise to national fame, 
Bringing glory to the Nelson name 
For us ef course this was unnecessary 
Thoughts of you with pride we always did carry 


Firm in fatherly discipline ‘tis true, 

Yet mingling it with kindness, you set us on 
paths anew 

A willing hand in household chores you always 
did lend, 

Making this for us seem the natural trend. 


Your interest and activity in many kinds of sports 

Has had good results of various sorts 

Young in bedy and spirit you do remain, 

And for your daughter a husband you did help 
to gam 


Now as a grandpa you are unexcelled 

One jovful cry from Stevie tells of the honor in 
which you are held. 

This widening role you'll surely handle with tact 

As our newest addition gets into the act 


Se although we are proud of your role in MBA 

And your other accomplishments in every way 

We knew long ago vou were headed quite high 

For you've always been “‘tops’’ every day that 
goes by 


From vour admittedly unpoetic daughter, her 
husband, and son. with much love 


MBA School Provides 
Idea Inter-change 


One of the greatest benefits derived 
from attendance at the MBA School 
of Mortgage Banking—based on com- 
ments made by the students them- 
selves—is the opportunity which the 
School presents for working mortgage 
personnel to come together, to meet 
and to talk with their counterparts 
from all sections of the country. The 
natural result, of course, is a stimulat- 
ing inter-change of ideas, methods and 
procedures. With today’s mortgage 
industry operations and procedures 
changing almost daily—and varying 
considerably in widely separated areas 
of the country—such an inter-change 
is a valuable adjunct to any training 
course or program. 


During the School’s 1958 sessions, 
the records reveal that an overall total 
of 37 states, plus the District of 
Columbia, Canada, Hawaii and Puerto 
Rico, were represented among the 
students attending, either at North- 
western University or at Stanford 
University. Only the states of Dela- 


ware, Maine, Massachusetts, Missis-. 


sippi, Nevada, New Hampshire, New 
Mexico, North and South Dakota, 
Rhode Island and Wyoming were not 
represented. Incidentally, there has 
been no representation, as yet, from 
our 49th and newest state of all, 
\laska. 


Leading all other states, attendance- 
wise, was California—with 106 repre- 
sentatives. Texas was next with 
4, followed by New York with 29, 
[llinois with 23, and the state of 
Washington with 20. Florida contrib- 
uted 19 students; Pennsylvania fol- 
lowed with 18; then Tennessee and 
Washington, D. C. with 14 each: Mis- 
souri with 12, Colorado and Georgia 
with 11 each; and North Carolina 
and Arizona with 10 each. Between 
them, these 14 leaders contributed 
just slightly less than three-fourths of 
of the School’s total attendance of 452. 

Among those 452 students were rep- 
resentatives from every type of firm 
holding membership in the Associa- 
tion. Mortgage companies accounted 
tor 275; commercial banks for 81; and 
insurance companies for 56. There 
were 18 student registrations from 
savings banks, 17 from title and trust 
companies, and 5 others from various 








You May Want to Read These! 


Did you hear all the addresses given at the Convention in Chi- 
cago? If you did not, maybe you would like to read those you 
missed. Or perhaps you would like a copy of one you did hear 
and wish to refer to again. If so, you are invited to write for 
copies of those listed below : 


Address, by Walter C. Nelson, vice president, Mortgage Bankers 
Association of America. 


Debt Management and a Sound Dollar, by Julian B. Baird, Un- 
der Secretary of the Treasury, Washington, D. C. 


Policies to Help Stabilize the Home Building Industry and 
Strengthen the Private Mortgage Market, Dr. Raymond J. Saulnier, 
Chairman, Council of Economic Advisers, Washington, D. C. 


Inflation, by William A. McDonnell, president, Chamber of 
Commerce of the United States, Washington, D. C. 


Mortgage Credit—Problems and Prospects, by The Honorable 


John Sparkman, Senator from the State of Alabama. 


It’s Time to Concentrate on What’s Right with FHA, by Nor- 
man P. Mason, commissioner, Federal Housing Administration, 
Washington, D. C. 


FNMA and Business Partnerships in the Housing and Home Fi- 
nancing Fields, J. Stanley Baughman, president, Federal National 
Mortgage Association, Washington, D. C. 


Address, by Philip N. Brownstein, director, Loan Guaranty Serv- 
ice, Veterans Administration, Washington, D. C. 


Economic Certainty and Uncertainty, by Dr. O. B. Jesness, pro- 
fessor and head emeritus, department of agricultural economics, 
University of Minnesota, St. Paul. 


Advantages of the Correspondency System from the Viewpoint 
of the Servicer, by Frederick P. Champ, president, Utah Mortgage 
Loan Corporation, Logan. 


The Advantages of the Correspondent System from the Investor’s 
Viewpoint, by Lester B. Foreman, manager, farm loan department, 
Business Men’s Assurance Company of America, Kansas City, Mo. 


Some Aspects of Mortgage Banking, by William A. Lyon, presi- 
dent, National Association of Mutual Savings Banks, New York. 


Jet Trails and Mortgage Loans, by L. Douglas Meredith, execu- 
tive vice president and chairman of the committee on finance, Na- 
tional Life Insurance Company, Montpelier, Vermont. 





miscellaneous firms. While mortgage ing in a common endeavor, mortgage 





company representatives, obviously, 
were numerically superior; there was, 
indeed, adequate representation from 
all segments of the industry. 

What better insurance of a free and 
profitable exchange of ideas? This 
holds especially true when one stops 
to realize that, despite the fact these 
students were drawn from companies 
having common interests and engag- 


firm operations and procedures do 
vary greatly around the country; and 
that very often an idea—the practical 
implementation of which provides a 
firm with the answer or approach, at 
least, to a troublesome problem—will 
have been suggested, initially, in the 
course of informal, after-class discus- 
sion between representatives of two 
firms thousands of miles apart. 


THE MORTGAGE BANKER + December 1958 49 














+ 








conducted by W. W. 


Detroit, and member, 


ervicing Tips from the Top : 


4 monthly department about Mortgage Loan Servicing 
Dwire, Citizens Mortgage Corp., 
Vortgage Servicing Committee 




















See That It Doesn’t Happen To You 


OW often do you hear these 
H words, “I certainly have a good 
group of employees in bookkeeping. 
They do a wonderful job and I would 


them with anything I have.” I 
times myself 


trust 
have said this many 

Then it happened! A _ telephone 
call from a man who had received a 
“I made that payment a 
receipted 


late notice, 
month ago and 
check.” Then the question arises in 


your mind, EMBEZZLEMENT? The 


was yes. 


have my 


answe! 

Who did it? all em- 
ployees immediately Which 
Then you begin thinking back. 


A distrust of 
follows 
one? 
Are any of them in bad financial con- 
dition due to illness, over-extension of 


credit, or do they feel “this is so 
easy”? 

[The day arrived when the most 
logical person was faced. With the 


facts comes a confession and then the 
task of notifying 


other employees and a completely new 


undesirable firing, 


audit of your accounts. 


Faced with the 
comes a disruption in an office where 


above situation 


dishonesty has gone before integrity 
The long hours with the accountants, 
advancing 


reports to investor, 


of funds for the lost payments, filing 


your 


of claims and then the big question, 
“Have I now introduced into my ac- 
counting controls adequate safeguards 


to prevent a repetition?” 

It can happen, it has happened, 
and it will happen again in our in- 
dustry. Servicing Managers need to 
be on guard at all times. This case 
came out in the open simply because 
we sent out a late notice two days 
early which caught the individual off 
guard in covering up. 

Do you follow a constant pattern, 
or do you change things occasionally 


to keep people on their toes? Your 
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fidelity bond covers the loss of money 
the ex- 
pense of audit nor does it pay for the 


stolen, but it does not cover 


mental anguish that comes when the 

trust that was placed in your oldest 

employees has been betrayed. 
Anonymous 


Branch Office Idea 


N line with our policy of keeping 
| you abreast of new developments 
in loan servicing methods and equip- 
ment, we should like to call to you 
attention a new device manufactured 
by Commercial Controls of Rochester, 
New York, and marketed, in the De- 
troit area at least, by Bell Telephone. 

This device sends and/or receives 
information stored in eight channel 
punched paper tape at the speed of 
900 characters per minute. Its prin- 
cipal advantages over other similar 
types of equipment are two-fold: 

|. Full parity, receiving and send- 
ing. Any error in either the 


sending or receiving instrument 


causes an error light and a 
stoppage. 

2. Uses ordinary telephone line 
service eliminating the need for 
expensive leased wires. The 


tariff rate is the same as for a 
regular telephone call. 

We have been using the equipment 
for some eight months in connection 
with the operation we perform for a 
local savings and loan association. All 
transactions at tellers windows in 
branches throughout the metropolitan 
area are recorded in punched papet 
tape and transmitted to the tab de- 
partment on teledata instruments for 
processing. 

The equipment 
$1,800 for sending or receiving to 
$2,800 for sending and receiving. In 
addition each instrument requires a 
digital subset furnished by the tele- 
phone company at a present cost of 
$40 per month. The teledate equip- 
It can make 


sells for from 


ment can also be rented. 
a very important contribution toward 
smoothing out problems involved in 
the transmission of branch office ac- 
counting information. 





FHA and GI MORTGAGES 


in all sections of the 
United States carefully screened 


by our experienced staff. 


Maximum Service and Maximum Yield 


H. J. LUDINGTON Inc. 


Triangle Bidg. Rochester 4, N. Y. Phone BA. 5-3830 


1958 
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January to Bring Senior Executives 
Conferences in New York and Dallas 


In January, MBA will present the 
first two offerings of its 1959 educa- 
tional program—in New York, on 
January 20-22, the traditional Senior 
Executives Conference at New York 
University; and in Dallas, January 25- 
27, the annual Southwestern Senior 
Executives Conference at Southern 
Methodist University. 


Che New York meeting will be the 
i4th such “economic retreat” to be 
sponsored jointly by MBA and the 
NYU Graduate School of Business 
Administration. The Dallas confer- 
ence, sponsored in cooperation with 
SMU’s School of Business Administra- 
tion, will be the fourth such annual 
meeting. Both conferences, of course, 
are aimed exclusively at the senior 
executive level and, as such, attend- 
ance must of necessity be limited. 


Chese meetings, each year, provide 
an annual opportunity for a reap- 
praisal of the economic factors and 
monetary policies currently affecting 
the industry. They prove especially 
valuable in providing pertinent, up- 
to-the-minute data from which the 
executives attending may formulate 
economically sound operational poli- 
cies—policies which, conceivably, may 
determine their firm’s business course 
through the year ahead. 


A complete printed program tor 
each of the two Conferences, together 
with application blanks, will be mailed 
to the entire Association membership 
in mid-December. 


heme of the Conference at South- 
ern Methodist University will be: 
“The Dramatics of Money Fluctuation 
and Its Effect on the Mortgage Mar- 
ket.” Among the various topics sched- 
uled for discussion will be the broad 
one of the capital market in 1959 

the supply, the demands upon it 
and the role of warehousing, as a 
vital supplement; also, the position of 
mortgage lending as a competitive 
segment in a volatile economy; and 
such major issues for mortgage lend- 
ing in 1959 as federally-controlled 
interest rates and their effect, the 
position of mortgages as investments 
as evaluated by trust officers) and 
the force of population and migration 
as dictates in building activity. 


Another vital area of thought slated 
for review is that of governmental 
participation in mortgage lending in 
the year ahead. Presenting two op- 
posing viewpoints on this controversial 
subject will be Dr. Arthur R. Up- 
gren, professor of finance, Macalester 
College, St. Paul; and Dr. Arthur 
A. Smith, economist, First National 
Bank in Dallas. 





Arthur A. Smith 

Dr. Upgren will defend the Gov- 
ernment’s position, discussing “Accel- 
erating Governmental Activity in 
Mortgage Lending as Contribution to 
Growth of the Economy.” Dr. Smith 
will take the opposite view and will 
speak on “Curtailing Governmental 
Activity in Mortgage Lending to 
Strengthen Private Enterprise in the 
Economy.” These particular topics, 


-———- 


Arthur Upgren 





provocative in themselves, when de- 
bated by these particularly provocative 
economists should provide a session 
of exceptional interest. Those who 
attended last year’s Conference in 
Dallas will recall the spirited debate 
when these two men last met on op- 
posing sides of an issue. 

Among the other Conference 
speakers who already have accepted 
bids to participate will be the dean 
of the NYU Graduate School of Busi- 
ness Administration, Dr. G. Rowland 
Collins. His subject will be: ““Conven- 
tional Lending in a New Perspective.” 
MBA President Walter C. Nelson of 
Minneapolis; John A. Gilliland, chair- 
man of the MBA educational commit- 
tee, and vice president, Knight, Orr 
& Company, Inc., Jacksonville, Fla.; 
Dr. Laurence Fleck, dean of the SMU 
School of Business Administration; 
and MBA past president Aubrey M. 
Costa, president, Southern Trust and 
Mortgage Company, Dallas, also will 
participate. 

Many of this year’s SMU Confer- 
ence speakers will be remembered 
from having appeared at past sessions. 
This is in keeping with MBA’s policy 
in developing—for these Senior Execu- 
tive meetings—a nucleus of speakers 
so that from year to year there may 
be a continuity of opinion. 


Southern Methodist University 
School of ‘Business ~dninistration 


and 


Mortqage Bankers.Association of America 
Awards to 
qobn Jones 
the distinctive ont honorary title of 
Associate of the Conference 
[In recognition of his continuing interest in economic developments 


affecting the mortgage banhing profession and his active participation 
s gage oP ' 
in the 


Southwestern Senior Sxecutives Conference 


Presented at ‘Dallas.Jexas thie 27th day of January,1959 


nee Cw of Cnc meee deems metrenen 
there Cotbed et Smcmmege ty 


one 
Heorpage Conte rs dreceiation ot Aemerws 








This is the certificate, newly designed, to be presented to those who complete five years’ 
attendance at the Southwestern Senior Executives Conference. Bearing the designation, 
“Associate of the Conference,” it will be awarded for the first time in January, 1960. 
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Other MBAs 


Officers of California MBA Hold Special 
Meeting; Complete March Convention Plans 





The relaxed group pictured above 
includes the officers, directors, com- 
mittee chairmen and co-chairmen of 


Bankers 


Association at a special business meet- 


the California Mortgage 
ing held recently at Del Monte Lodge, 
Pebble Beach, California. 
completed for the annual CMBA con- 
vention to be held in March at Hotel 
Subjects 


Plans were 


Del Coronado, San Diego. 


of interest to the industry were dis- 
cussed and reports were made by each 
committee chairman. 


Frank 
Ely, director, Western Mortgage Cor- 


Pictured are: (standing 
poration, Los Angeles; Harold Edelen, 


Mutual Life 
Ins. Co., San Francisco; C. W. Court- 


director, Northwestern 


ney, director, General Mortgage Com- 
pany, Bakersfield; Eugene Cox, direc- 


tor, Pacific Mutual Life Ins. Co., San 


Francisco: Vaughn Cook, director, 
Beverly Hills Securities Co., Beverly 
Hills: Vard Armstrong, director, 
Mason McDuffie Company, Berkeley; 
Willis R. Bryant, director, Bryant-John- 
son Mortgage Company, San Francisco. 
Seated are: George Gummerson, direc- 
tor, Title Insurance & Trust Co., Los 
Angeles: Gordon Stimson, direc- 
tor, Wallace Moir Co., Beverly 
Hills; Richard Larson, vice president, 
C. A. Larson Investment Co., Beverly 
Hills; Roger Olson, president, East 
Bay Mortgage Co., Oakland: Silas 
QO. Payne, secretary, Marble Mortgage 
Co., San Francisco; Malin Burnham, 
treasurer, John Burnham & Co., San 
Diego; Joseph R. Jones, director, Se- 
curity-First National Bank of Los 
Angeles. 
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Tomy Is President 
of Indianapolis MBA 


At its first fall meeting, the Indian- 
apolis Mortgage Bankers Association 
initiated its 1958-59 program with the 
election of officers and committee 
members for the coming year. Elected 
as president was Wallace C. Tomy. 
He will be assisted by David E. Hiatt. 
vice president and Vergil M. Miller. 
secretary-treasurer. 

Mr. Tomy has 
been active in the 
local group for 
several years and 
last year served 
as secretary-treas- 
urer. Since 1954, 
he has been with 
the Jefferson Na- 
tional Life Insur- 
ance Company as 
manager of its 
mortgage loan division. A member of 
the Indianapolis Real Estate Board. 
Mr. Tomy is a past treasurer of that 
organization. 


Wallace Tomy 


Mr. Hiatt, has been active in the 
mortgage field in Indianapolis for the 
past five years. He is assistant vice 
president of the H. Duff Vilm Mort- 
gage Company, Inc. During the last 
session of the state legislature, Mr 
Hiatt served as executive secretary of 
the Indianapolis MBA’s Mortgage 
Redemption Committee which was 
largely responsible for the passage of 
a bill reducing the Indiana mortgage 
redemption period to six months. 





David E. Hiatt 


Virgil M. Miller 


Mr. Miller has been associated with 
Union Title Company since 1950. 
Presently he is the assistant director 
of the state title insurance depart- 
Mr. Miller, previously, was 
vice president of the Indianapolis 
MBA. He has served two terms as 
secretary-treasurer of the Indiana 
Title Association. 


ment. 





Officers Re-elected 
by Memphis MBA 


Everybody got re-elected at the an- 
nual dinner of the Memphis MBA. 
Serving his second term as president 
will be Ernest P. Schumacher, who is 
president of the 
Schumacher Mort- 
gage Company. 
There was no op- 
position to a slate 
submitted by a 
nominating com- 
mittee of which 
Max B. Ostner 
was chairman. 

Other officers re- 
elected were: T. 
E. Mitchell, vice president; Frank 
Jones, secretary-treasurer; William F. 
Ledsinger and W. Hamilton Smythe, 
Jr., directors. 


Detroit MBA Hears 
Life Magazine Man 


Members of the Detroit Mortgage 
Bankers Association, at their Novem- 
ber membership meeting, heard an 
address by Mr. Dana Freeman, rep- 
resenting the advertising department 
of Life magazine. His topic: Chang- 
ing Markets. Homer B. Wells, presi- 
dent, appointed a nominating com- 
mittee to select candidates for election 


E. P. Schumacher 


of three new members to the board 
of governors for a three-year term. 
The committee consists of Robert A. 
Taggart, chairman; Hans Gehrke, Jr., 
Herold G. Woodruff and William 
J. Stepek. 











FOR $4 A YEAR... 

you can secure an addi- 
tional subscription to THE 
Mortcace BANKER. Members 
receive a copy each month as a 
part of their membership, but 
some members have found that 
an additional copy for circulari- 
zation to members of their staff 
is useful. If you would like an 
additional subscription, write 
the Association’s Headquarters 
Office at 111 West Washington 
Street, Chicago 2. 





























MBA of New Jersey Presents Certificates 





The annual meeting of the Mort- 
gage Bankers Association of New 
Jersey was held in October at the 
Robert Treat Hotel in Newark. High- 
light of the meeting was the award- 
ing of certificates to 21 students 
completing the course in mortgage 
lending, conducted jointly by Rutgers 
University and the New Jersey asso- 
ciation. The course was under the 
direction of Charles J. Horn, vice 
president, National State Bank of 
Newark, and second vice president of 
the association. The affair was at- 
tended by approximately 200 members 
and guests who heard Graham T. 
Northup, director, FHA program 


Students receiving certificates (photo 
below) are, front row, left to right: Joseph 
Zirpoli, Jr., National Community Bank, 
Rutherford; Philip T. Gorman, Bankers 
Mortgage Co., Paterson; George H. Ko- 
vach, Union County Savings Bank, Eliza- 
beth; Lloyd P. Coleman, Underwood 
Mortgage & Title Co., Irvington; Ellen 
C. Michael, Bloomfield Savings Bank, 
Bloomfield; Chas. j. Horn, instructor; 
Edna M. Moehle, Franklin Capital Corp., 
Newark; Malcolm Gillet, Rutgers student; 
Michael Ozzi, Rutgers student; John O. 
Cederberg, County Bank & Trust Co., 
Paterson; Edward W. Toner, Rutgers stu- 
dent. 


Rear row: Grover H. Estes, National 





division, Washington, D. C., and 
C. Armel Nutter, president, Nutte: 
Mortgage Service, Camden, N. J., 


speak on the Certified Agency Pro- 
gram. 

At the speakers table were (left to 
right): Frank C. Taylor, meetings 
chairman; R. E. Scott, treasurer; 
Raymond A. 
president; Graham T. Northup; Fred- 


Mulhern, first vice 


erick C, Stobaeus, president; C. Armel 
Nutter; Robert E. Smith, immediate 
past president; Chas. J. Horn, second 
vice president and Robert J. Sinnen- 


ber v, executive secretary. 


Community Bank, Rutherford; Harry 
Fooks, National State Bank, Newark; Rob- 
ert A. Hunt, Underwood Mortgage & Title 
Co., Irvington; Ernie Walz, Jersey Mort- 
gage Company, Elizabeth; Robert W. 
Shepard, Bankers National Life Insurance 
Co., Montclair; Bernard B. Kape, Rutgers 
student; Robert C. Wheat, National New- 
ark & Essex Banking Co., Bloomfield; and 
Ferd W. Burger, Franklin Capital Corp., 
Newark. 

Successful students not pictured include: 
Paul M. Brady, Peoples Trust Co. of 
Bergen County, Hackensack; Eva A. Ko- 
berstein, Blau Mortgage Co., Newark; and 
John J. Bondira, Rutgers student. 
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William H. Deatly, president of 
litle Guarantee and Trust Company, 
New York, was elected president of 
the New York 
State Title Associ- 
ation at its annual 
convention re- 
cently. Seymour 
Fischman, presi- 
dent, Security Title 
and Guaranty 
Company was 


elected treasurer 





Vice presidents 


Wm. H. Deatly 


elected include 
John A. Albert, Inter-County Title 
Guaranty and Mortgage Company, 
southern section; Warren C. Kimmey 
of Albany, New York, central 
tion: Clarence H. Simmons of 
Canandaigua, western section 


sec- 
and 


Appointment of John S. Schneider 
as a vice president of W. B. 
& Co 
Atlanta mortgage 


Leedy 
and manager of the firm’s 
loan office has been 
announced by Henry Beach, president. 
Home office of the Leedy Company 
Birmingham, Alabama. Before 
Leedy, Mr. Schneider 


regional appraiser for the Mutual Life 


Is IM 
joining was 


Insurance Company of New York. 


He is serving, currently, as presi- 
dent of the Georgia chapter, American 
Institute of Real Estate Appraisers, 
and has been active in Atlanta mort- 
gage loan and appraisal circles for 
12 


years. He was formerly a vice 
president and director of the Atlanta 


Mortgage Bankers Association. 


Appointment of Raymond C. Mc- 
Fall as assistant secretary of the Lister 
Investment Company in San Diego, 
has been announced by Keith Lister, 
president. McFall was with Security 
litle Insurance Company for 13 
After nine years with the in- 
Bernardino 
office, he transferred to the San Diego 


years. 
surance company’s San 


office in 1954, where he was assistant 


secretary and escrow supervisor. 


PEOPLE AND EVENTS 


yy 





The Board of Directors of the 
Mountain States Investment Corpora- 
tion in Albuquerque has announced 
the election of A. F. Potenziani to the 
office of president. Mr. Potenziani, 
formerly, was executive vice president 


of the firm. 


Charles E. Seibert has been 
moted to assistant vice president of 
Percy Wilson Mortgage & Finance 
Corporation, Chicago, it has been an- 
nounced by Robert H. Wilson, presi- 
dent. Mr. Seibert, who joined the firm 
in 1953, has been mortgage loan man- 


pro- 


ager and will continue to function in 
that capacity. 





at the Memphis, 
Tenn., airport are, left to right, Ernest 
Schumacher, president of the Mem- 
phis MBA; William D. Galbreath, 
president, Real Estate Board of 


Pictured (above 


Memphis; and FHA Commissione 
Norman P. Mason, of Washington, 
D. C. Commissioner Mason 
Memphis in October to present 
length-of-service awards to local area 
Those hon- 


was in 


government employees. 
ored have government service records 
ranging from 16 to 26 years. 


54 THE MORTGAGE BANKER + December 1958 


First regional policyholder confer- 
ence ever conducted by a Mutual Life 
insurance company at a location away 
from its own home office was held 
in Memphis, in October, by the State 
Mutual Life Assurance Company of 
America. Several hundred policy- 
holders attended. State Mutual’s pres- 
ident, H. Ladd Plumley, and other 
top company officials journeyed from 
the firm’s home office in Worcester, 
Massachusetts, to present a detailed 
analysis of company operations. 


Policyholders had the opportunity, 
too, to witness a panel of policy- 
holders, all prominent citizens of 
Memphis, quiz the State Mutual 
executives on their reports and the 
future of the company. Among the 
panelists participating in the unique 
discussion were a former mayor of 
Memphis and the president of the 
city’s medical association. State Mu- 
tual director Julian B. Bondurant. 
president of Wells Fargo Armored 
Motor Service Corporation of Mem- 
phis, presided. 


Speaking of State Mutual’s affilia- 
tion with Worcester Mutual Fire, Mr. 
Plumley said, “this is the coming 
thing in insurance . . . one representa- 
tive for your security, one premium, 
one policy portfolic. Simple, direct 
economical and practical.” 


Joseph B. Long, State Mutual vice 
president, told the policyholders, “Our 
business has grown vastly in size be- 
cause it has earned the trust of the 
American public by keeping its prom- 
The almest fabulous increase in 
its sales volume is due to the integrity 
and dedication of the life insurance 
agent. The example set by the sales- 
man of life insurance has lifted the 
occupation from one which used to 
be somewhat suspicious to the high 
place it now occupies.” 


ises. 


C. Armel Nutter, president of the 
Nutter Mortgage Service in Camden, 
New Jersey and Philadelphia, was 
elected international president of the 
Society of Residential Appraisers for 
1959. Currently serving a three-year 
term on the Society’s board of gov- 
Nutter had been elected to 
earlier terms on the board in 1954 
and 1940. He has been a membet 
of the society since 1938. He has 
served, too, on the executive commit- 
tees of MBA and the National Asso- 
ciation of Real Estate Boards. 


ernors, 





The Government’s housing and ur- 
ban renewal programs received a first- 
hand review by some of the nation’s 
business, industry and finance leaders 
in November in an informal meeting 
with Administrator Albert M. Cole of 
the Housing and Home Finance 
Agency in Washington. Pictured 
above, left to right, are those who 
participated in the review discussion: 


Seated) Philip Sporn, American 
Electric Power Co., New York; 
Housing Administrator Albert M. 


Cole; Aksel Nielson, Title Guaranty 
Co., Denver. (Standing) Walker 
Mason, Deputy Commissioner, HHFA; 


Benjamin Levinson, president of the 
Franklin Mortgage Corporation in 
Detroit, will be honored by the Allied 
Veterans Council of that city at its 
annual Christmas Dinner Party in 
December. Mr. Levinson is_ being 
honored for his work as chairman of 
the Council’s Hospital Fund Raising 
Committee. For 10 consecutive years, 
he has acted as the mortgage and 
housing adviser for the AMVETS, 
and in this capacity has done an out- 
standing job in making available fi- 
nancing for GI mortgages and in 
backing measures aimed at securing 
proper legislation in behalf of vet- 
‘ran’s housing. 


Advance Mortgage Corporation, 
one of the largest mortgage firms in 
the middle west, with main offices in 
Detroit, has opened a Cincinnati, 
Ohio, office to serve home builders in 
the metropolitan Cincinnati area, it 
has been announced by Irving Rose, 
president. Joseph P. Surran, district 
nanager for southern Ohio, is in 
charge of the new office, which offers 
complete FHA, VA and conventional 
loans. 


Chancellor, 


Ethan A. H. Shepley, 
Washington University, St. Louis, Mo. ; 
H. Bruce Palmer, Mutual Benefit Life 
Ins. Co., Newark, N. J.; Joseph 
Grazier, American Radiator and 
Standard Sanitary Corp., New York; 
James W. Aston, Republic National 
Bank, Dallas, Tex.; Henry C. Turner, 
Jr., Turner Construction Co., New 
York; Paul F. Clark, John Hancock 
Mutual Life Ins. Co., Boston; Harold 
Boeschenstein, Owens-Corning Fiber- 
glas Co., Toledo, Ohio; Roger M. 
Blough, U. S. Steel Corp., New 
York; David Rockefeller, Chase Man- 
hattan Bank, New York; Ray E. 
Eppert, Burroughs Corp., Detroit. 


Elevation of two veteran mortgage 
bankers to vice presidential posts in 
Florida’s second largest mortgage 
banking firm, J. I. Kislak Mortgage 
Corporation of Florida, was an- 
nounced by Jay Kislak, president. 
Promoted were former assistant vice 
president R. W. Johnson and former 
secretary Joseph W. Kocab. Johnson, 





who joined the firm in 1956, formerly 
had served as head of the mortgage 
loan department of Orlando Federal 


Savings and Loan Association. He 
also was vice president and operations 
manager of the Builders Mortgage 


THE 


Corporation of Orlando. Kocab is a 
29-year veteran in the mortgage loan 
business, including 11 years as Cleve- 
land district manager for the Pacific 
Mutual Life Insurance Company. 


The popularity of “grassroots” serv- 
icing clinics for both clerical and ex- 
ecutive personnel in specific localities 
continues to gain momentum. The 
Engel Mortgage Company, Inc., of 
Birmingham, Alabama, was host for 
the recent of these informal 
meetings. In conjunction with a 
scheduled consultation visit to the 
city, Robert J. Murphy, assistant di- 
rector of the MBA Accounting and 
Servicing Department, served—to- 
gether with Leo Mendel, president of 
the host company—as moderator of 
this evening session which was held 
after regular office hours. Local serv- 
icing personnel from five companies 
participated. Considerable discussion 
by the group on cashiering operations, 
bookkeeping machines and delin- 
quency procedures resulted in a mu- 
tually profitable exchange of ideas for 
improving each company’s present 


most 


system. 





OBITUARY 


Owen Meredith Murray, 73, of 
Dallas, founder and senior partner of 
the Murray Investment Company and 
Murray Insurance Agency, died in 
October after an illness of two years. 
He was a past president of both the 
Mortgage Bankers Association of 
America and of the Texas MBA. 











A native of Crockett County, Ten- 
nessee, Mr. Murray entered the mort- 
gage business in Oklahoma in 1908. 
His companies were moved to Dallas 
in 1924, having had branch offices 
there previously. In addition to active 
interests in the oil producing and re- 
fining business, he was an organize 
of the Paramount Fire Insurance 
Company and had been its board 
chairman since its founding in New 
York City in 1939. 

Murray was also a director of the 
Occidental Life Insurance Company, 
Los Angeles; the Pacific National Fire 
Insurance Company, San Francisco; 
and the Cothrum-Murray Company, 
Inc. and Murray Mortgage Company, 
both of Dallas. 
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Kenneth E. Ure of Ft. Worth has 
been named vice president of the 
Houston Fire and Casualty Company 
and the General Insurance Corpora- 
tion, it has been 
announced by J. H. 
Ferguson, Jr., 
A vet- 
fire 


president. 
eran of the 
and casualty in- 
surance field, Mr. 
Ure’s responsibili- 
include 


ties will 





heading the Hous- 
ton Group’s claim 


Kenneth E. Ure 


department. Prior 
to his military service in World Wai 
Il, he was with the American Surety 


After 


the end of his 


Company moving to Texas at 


military service, Mr 


Ure was associated with another 


Texas casualty company until he 


joined Houston Fire & Casualty in 


1957 


Sun Life Insurance Company of 
America, Baltimore, has announced 
the election of Walter Rothschild, as 
financial vice president, and the elec- 
William W. Blandferd, as 
mortgage officer. These appointments 
1959 


tion of 


become effective January |, 


Members of the San Diego MBA. 


at their November meeting, heard 
Aaron Reese, assistant city attorney. 
speak on the topic: 
Banker’s Role in the Industrial 


velopment of San Diego.” 


“The Mortgage 
De- 


H. E. Peterson, vice president in 
charge of the mortgage loan division 
of the Life Insurance Co. of Virginia. 
and his assistant R. Meade Christian, 
while in Chicago for the MBA Con- 
25th anni- 
versary dinner for families of the 
Bester P. Price Co., Chicago. The 
Price Company, formed in 1933, has 


vention, were hosts at a 


served the Virginia company during 
that time as its exclusive loan corre- 


spondent 


Inc.. 
an- 


East Bay Mortgage Service, 
of Oakland, California, 
nounced the opening of their Santa 
Clara County branch office, in San 
Jose. Melvin J. Johnson will manage 


the new branch. 


has 


C. A. McElvain, president, McE|- 
vain Mortgage Company, Chicago, 
last month was host at a reception for 
a German pilot who shot down his 
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plane 40 years ago—and then saved 
his life. The German pilot, Alfred 
Fleischer, was a visitor in Chicago. 

“Fleischer shot out the engine of 
my plane, and then held his fire when 
he saw I was making a forced land- 
ing,” McElvain “Then he 
landed his plane near me as I was 
infantrymen 
with drawn They might 
have killed me, but Fleischer drew his 


said. 


surrounded by German 
bavonets. 


pistol and saved me.” 


Southern Trust & Mortgage Com- 
Dallas month 
record property tax payment of $1,- 
276,601.39 to that city, Aubrey M. 


pany in last made a 


Costa, president, has reported. The 
hefty payment represented property 
taxes on 9,785 homes and _ business 





PERSONNEL 


AND BUSINESS NEEDS 


In answering acivertisements in this column 
address letters to box number shown in care of 
the Mortgage Bankerx Association of America, 
111 West Washington Street, Chicago 2, Ilinois 








COMMERCIAL LOAN and PURCHASE- 
LEASEBACK TRANSACTIONS 
Top position for successful and experienced 
man in these fields. Must have home office 
experience in medium to large Insurance 
Company or Correspondent experience in 
large city or real estate lease experience 
with National Chain. This is a preferred 
appointment 
MALCOLM MACDOWELL AND 
ASSOCIATES, INC. 
151 West Fort Street, Detroit 26, Michigan 


years mortgage 
Will relocate in 


Available—Man with 12 
servicing experience 
South. Write Box 524. 


AVAILABLE, man age 39, 6 years mort- 
gage experience FHA/VA, Loan Closing 
Officer, Law Graduate (LL.B.) executive 
officer, all phases. Write Box 525. 


MORTGAGE MAN AVAILABLE, age 38, 
six years experience FHA, VA, origination, 
processing, closing, sales, servicing, FNMA 
procedures, corporate officer and executive. 
Write Box 526. 


WANTED SERVICING MANAGER for 
midwest Mortgage Company with several 
branch offices. Excellent opportunity which 
requires experience in servicing of loans 
and accounting. Must be able to take full 
charge of that phase of operation. Send 
full résumé and recent photograph to 
Box 527 
WANTED 
MORTGAGE VICE PRESIDENT 

Medium size life insurance company on 
East coast seeks an executive to head its 
mortgage and real estate operations. 
Should be a good planner and administra- 
tor as well as knowledgeable in mortgage 
and investment matters. Age 35-42. Re- 
plies held confidential. Please send com- 
plete educational, business and salary his- 
tory to Box 529. 


1958 


places on which the company-——Dal- 
las’ biggest taxpayer in this category 
holds the mortgage. 

A pat on the back was given MBA, 
recently, by the Chamber of Com- 
merce of the United States, when in 
a recent issue of The Association Let- 
ter it stated: “Our congratulations 
to . . . Mortgage Bankers Associa- 
tion of America, which is concerned 
with its industry’s anticipated need 


for many more young men and 


women in the years ahead and has 
published “A Place for YOU in the 
Mortgage Banking Profession.’ Espe- 
cially noteworthy is a listing of MBA 


‘liaison members’—men in the mort- 


gage banking business who act as a 
given college’s contact for speaking 
engagements, consultation, getting 
background and helping to further in- 
terest in the field generally.” 


STATEMENT REQUIRED BY THE ACT 
OF AUGUST 24, 1912, AS AMENDED BY 
THE ACTS OF MARCH 3, 1933, AND JULY 
2, 1946, (Title 39, United States Code, Section 
233) SHOWING THE OWNERSHIP, MAN- 
AGEMENT, AND CIRCULATION OF Tue 
Mortoace Banker, published monthly at Chicago, 
Ill., for September, 1958. 


1. The names and addresses of the publisher 
editor, managing editor, and business managers 
are: Publisher, Mortgage Bankers Association of 
America, 111 W. Washington St., Chicago 2. 
Ill.; Editor, George H. Knott; Managing Editor 
None; and Business Manager, None. 


2. The owner is: (If owned by a corporation 
its name and address must be stated and also 
immediately thereunder the names and addresses 
of stockholders owning or holding | per cent or 
more of total amount of stock. If not owned by 
a corporation, the names and addresses of the 
individual owners must be given. If owned by 
a partnership or other unincorporated firm, its 
name and address, as well as that of each 
individual member, must be given.) Mortgage 
Bankers Association of America, 111 W. Washing- 
ton Street, Chicago 2, Illinois. 


3. The known bondholders, mortgagees, and 
other security holders owning or holding | per 
cent or more of total amount of bonds, mort 
gages, or other securities are: (If there are none 
so state.) None. 

4. Paragraphs 2 and 3 include, in cases where 
the stockholder or security holder appears upon 
the books of the company as trustee or in any 
other fiduciary relation, the name of the person 
or corporation for whom such trustee is acting 
also the statements in the two paragraphs show 
the affiant’s full knowledge and belief as to the 
circumstances and conditions under which stock- 
holders and security holders who do not appear 
upon the books of the company as trustees, hold 
stock and securities in a capacity other than that 
of a bona fide owner. 


5. The average number of copies of each issue 
of this publication sold or distributed, through 
the mails or otherwise, to paid subscribers during 
the 12 months preceding the date shown above 
(This information is required from daily, 
semiweekly, and triweekly newspapers 


was: 
weekly, 
miy. 
Georce H. Knort 
Editor 


Sworn to and subscribed before me this 20th 
day of October, 1958. 


Jean A. Biermann, Notary Public 
My commission expires July 2, 1961. 


A nurse nudéged us 
to action 








“We ought to tell all our people about 
U.S. Savings Bonds as regularly as we 
tell them about safety,” said our nurse 
in the first aid room. “Many of the men 
and women who come in here don't 
even know we have a Payroll Savings 


Plan.” 


We had to admit she was right. And 
when we called our State Savings Bond 
Director, he agreed with her. He 
helped us set up a company-wide infor- 
mation plan that tells every employee 
— frequently —about the advantages of 
buying U.S. Savings Bonds systemati- 


cally. 


That was just a few days ago. Today 
we have the largest employee partici- 
pation we've had since the mid-forties. 
People always welcome a chance to 
make use of this sound and simple sav- 
ings plan. Today there are more pay- 
roll savers than ever before in peace- 
time. Look up your State Director in 
the phone book or write: Savings Bonds 
Division, U.S. Treasury Dept., Wash- 


ington, D. GC, 





THE U.S. GOVERNMENT DOES NOT PAY FOR THIS ADVERTISEMENT. THE TREASURY DEPARTMENT THANKS, FOR THEIR PATRIOTISM, THE ADVERTISING COUNCIL AND THE DONOR ABOVE 





Wise Heads Insist On 
Title Insurance 


for speedier, more profitable 
mortgage transfers 


The knowledge that a title is securely protected 

by a Kansas City Title Insurance policy helps make 
mortgage transfers fast and profitable. Your 
customers demand predetermined title security... 
and there’s no better guarantee of protection than a 
policy backed up by Kansas City Title. 


For complete title service that saves your time 
and brightens your profit picture, call in a Kansas City 
Title agent. You’d be smart to do it today. 


BRANCH OFFICES: 
Baltimore, Moryland; 210 North Calvert 
Street— Little Rock, Arkansas; 214 Louisiana 
Street—Nashville, Tennessee; S. W. Cor. 3rd 
& Union Streets. 
The Company is licensed in the follow- 
ing states 


Alabome, Arkonses, Coloredo, Deloware 
Floride, Georgia, indiana, Keonsas, Lovis- 
iene, Meoryland, Mississippi, Missouri, Mon 
tone, Nebraska, Nevada, No. Carolina, Ohio, 
Se. Caroline, Tennessee, Texas, Utoh, Vir- 
ginia, Wisconsin, Wyoming, and in the Dis- 
trict of Columbia and Territory of Alasko. 


m <M 
Jansas City file i 
Capital, Surplus and Reserves Exceed $5,000,000.00 


925 Walnut Street Kansas City 6, Missouri 
“Since 1861" 








